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MapKeTHHIOBi iIHCTpPYMEHTH Ta iX BIIJIUB Ha
CTabii3anilo eKOHOMIYHOrO CTaHy NiANPHUEMCTBA

AHomayis. Y cmammi eusHayeHo micye MmapkemuHzay 8 2ocnodapcbkomy cepedosuwi nidnpuemcmaa.
IIpedcmassieHo nidxodu do 8U3HaYeHHs epeKmMusHOCMI MapkemuUH208UX piwleHb nid Yac aHMUKpU308020 ynpasaiHHA Ha
O0CHO8I docaidxnceHb JyMKU GIMYU3HSIHUX mMa 3apyO6ixcHux euvyeHux. Po3kpumo KoHYenyino MmapkemuHzy 8 yM08ax
Hecmab6iabHocmi 2ocnodapcvbkoi disiabHocmi nidnpuemcmea. BusieneHo, wo ocobaugicmb MapkemuHzy noJsieae 8
onocepedko8aHOMy éniugi Ha cmabiaizayito piHaHcos020 cmaHy opzaHizayii. Pazom i3 yum, nposedeHHs eheKmueHUX
MapkemuHzoeux 3axodie 3abe3neuye npubymkosgicmb 2ocnodaprwyozo cy6’ekma. [Jas OYiHKU HenpsiMo20 6nausy
MapKemuHzy 3anponoHOB8AHO JAAHYKICOK NOKA3HUKI8 6 HacmynHill nocaidosHocmi: mapkemuHzoei akmusu -
MapkemuHzo8i peayssmamu - eapmicms gipmu. JJocaidxiceHo mapkemuHzo8y modeas PIMS, sika doseossi€ susgumu cuay
8N/UBYy MApKemuHay Hd 8e/JU4UHYy Npubymkosocmi opzaHizayii. 3anponoHo8aHo sukopucmogyeamu nomoyvHi 3apy6incHi
HanpaylB8aHHs 8 2a/ay3i 8UBYEHHs 8N/1UBYy MapkemuHay HaA @iHaHcosl noka3Huku U adanmyseamu yi nidxodu cmocosHo
YKPAiHCbKO20 pUHKY.

Kamwou4oei caoea: mapkemuHz; npubymok; eKOHOMIYHA egeKmueHicmbv; niOnpueEMcmeo; aHMUKpu3oge
YNpasAiHHS; pUHOK.
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Marketing Means and their Influence
on the Stabilization of Enterprise Economic Condition

Abstract. Introduction. The article deals to the definition of the marketing place in the economic environment of
the enterprise. In the new economic conditions, the role of marketing as a strategic tool increases significantly, and the
organization’s ability to respond to market challenges allows it to develop steadily.

Purpose. The main purposes of this article are the development of scientific, methodological and practical
recommendations for the use of marketing tools and the improvement of management unstable systems.

Results. In this article the role of marketing is deter med, which is a source of information for the development of
all functional strategies of the enterprise. The article defines the impact of marketing on economic indicators and on the
efficiency of the enterprise. Marketing under conditions of instability must successfully meet two concepts: customer
orientation and targeting a costly management approach. This approach will ensure the development and tracking of both
market and internal indicators. Accordingly, the stabilization should be considered in terms of financial indicators and
indicators of loyalty and customer satisfaction.

The peculiarity of marketing lies in the fact that its influence is mainly indirect, therefore it is necessary to trace
the chain of indicators in the following sequence: marketing assets - marketing results - the cost of the firm. Marketing costs
affect the growth of marketing assets. Their assessment is based on indicators of the relationship strength: brand awareness,
brand attitude, perception of risk, level of trust and loyalty. Increasing the value of these relationships leads to an increase
in the brand's share in the market, which in turn helps to stabilize cash flows through a combination of price management,
optimizing the costs of distribution, sales, promotion and loyalty channels. Under this approach, a chain of marketing actions
begins with the construction of functional marketing strategies which lead to tactical marketing actions. At the strategic
level, marketing tools help form the value of business; obtain additional revenues from its sale or management of its
securities, as well as the sale of individual brands and business lines. In addition, marketing as a whole helps to save
resources of business entities. This is manifested in the fact that the manufacturer, precisely knowing the features of his
buyer, can turn it into a permanent and loyal counterparty, the breach of relations with which can cause the emergence of
new costs on both sides. One of the simplest practical tools for assessing the impact of marketing on the strategic and
economic activities of the organization is the impact of the chosen strategy on the magnitude of profitability - the model of
PIMS (Profit impact of marketing strategy).

Conclusions. Therefore, the availability of such models and methods of assessing the impact of marketing on the
economic result proves the ability of marketing tools to be drivers of the stabilization of economic systems. It is necessary to
use current foreign experience in the field of studying the impact of marketing on financial indicators and adapt these
approaches to the Ukrainian market. To clarify the approaches to the effectiveness and effectiveness of marketing in the
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conditions of instability of the external and internal environment, it is expedient to study the features of the manifestation
of the management effectiveness at different stages of instability.
Keywords: marketing; profit; economic efficiency; enterprise; crisis management; market.

JEL Classification: D29, F20.

MNoctaHoBKa npo6bnemu. Y HOBUX EKOHOMIYHUX
YMOBAX PO/ib MAPKETUHTY AK CTPATEriYHOro iHCTPYMEHTY
3HAYHO 3pOCTa€, i BMIHHA OpraHisauii BignosigaTn Ha
BMK/IMKM PUHKY [03BONAE i cTabinbHO po3BMBaTUCA.
CTpaTeriyHWii MapKeTUHroBWit niaxia cTae ocobanso
aKTyaZlbHUM B yMoOBax rnobanbHoi  ¢iHaHCOBO-
€KOHOMIYHOI KpuM3M Npu ynpasAiHHI OpraHisauiero AK
HecTabinbHO CUCTEMOIO.

Y npoueci ynpaBaiHHA opraHi3aLi€eto AK HecTabinbHO
cMcTemoto HeobXiaHO bopMyBaHHA HOBMX
MapKEeTUHIOBMX CTpaTerii, wifen i 3aBaaHb, afeKBaTHUX
TypbyneHTHIN cutyauii B opraHisauii. Ana aganTtauii go
HOBMX YMOB MNOTPIOBHO BWKOPMUCTOBYBATM iHHOBALiMHI
MAPKETUHIOBI IHCTPYMEHTU Ta KOMYHIiKaLUiMHI nigxoan B
KomnnieKkci. Pasom 3 TUM  6inbWicTb  YKpPaAiHCbKUX
OpraHisauii He TiIbKM HEe BWKOPUCTOBYIOTb Y CBOIM
AiANbHOCTI TaKi IHCTPYMeEHTU 1 nigxoam, a i He BOJIOAIOTb
OOCTaTHIMM  HAYKOBO-METOAUYHMMU Ta MPAKTUYHUMU
HaBMYKaMn GOPMYBAHHS MAPKETUHIOBUX CTpaTeriu,
TAKTUYHUX Al No BUOOPY MApPKETUHIOBUX iIHCTPYMEHTIB.
BMKOPUCTAHHA  MApPKETUMHIOBMX  IHCTPyMeHTiB  gnAa
niaBuLLEHHA ePEKTUBHOCTI YNpaBAiHHA HecTabiNbHICTIO B
YMOBax Cy4aCHOrO PWUHKY € aKTya/lbHUM i Ma€ 3Ha4yHWN
iHTepec AnA NOAANbWOr0 TEOPETUYHOrO BUBYEHHA i
NpaKTUYHOI peanisauii.

AHani3 ocCTaHHiX pocnigXeHb i nybnikauin. Y
3apy6iXKHiW i BITYM3HAHIN niTepaTypi BNAUB MapKETUHTY

bisHec-npouecu
KepiBHULUTBA

Ha eKOHOMIYHi NOKa3HMKM i Ha ePeKTUBHICTb AiANbHOCTI
PO3rNAHYTI HEAOCTATHLO. 3a3BMYall POOUTLCA AKLEHT HA
BMN/IMB  MOKa3HWKIB  MapKeTUHroBoi peHTabenbHOCTI
iHBecTmuinn (Return on investment - ROI) Ha 3aranbHy
peHTabenbHicTb opraHisaLii, Wo HaBoaAUTbCA B poboTax
3aKOPAOHHUX BYEHWMX | MpaKTUKiB, Takux AK T. Rust,
T. Ambler, G. Carpenter, V.Kumar, R.Strivastava [8],
R. Srivastava, J. Reibstein, Y. Joshi. [7], R. Buzzell, B. Gale
[15] abo pPO3rNAfAETLCA nepeBayKHo micue
HemaTepiaNbHUX aKTMBIB B CUCTEMI MEHEeOXMEHTY,
OpIEHTOBAHOIO Ha BapTiCTb, B po6OTax TaKMX BYEHMUX, K
I'. BepewariHa [6], N. Ooins [10], T. OaHbko i M. Tonybesa
[1], E. Tony6koBa [5] Ta iHWwMX.

dopmynioBaHHA  uineid  pgocnigiKeHHA.  MeToto
DOCNiAXeHHss € po3pobKa HayKOBO-METOAUYHUX i
NPaKTUYHUX pekomeHaauii 3 BMKOPUCTAHHA

MapKETUHIOBUX iIHCTPYMEHTIB MiABULWEHHA edeKTUBHOCTI
ynpaBAiHHA HecTabiNbHUMM cUucTeMamMU.

Buknag OCHOBHOro martepiany  [OCHifMKeHHA.
MapkeTuHr 3alimae ocobnuBe Mmicue cepen 6isHec-
npouecis  opraHisauii, ¢dopmytoun  opraHisauinHo-
eKOHOMIUHWMI1 MmexaHi3m. Moro ocobanea ponb nonarae B
TOMY, WO Aalo4M OPIEHTUPWU MNOAA/LLUIOIO PO3BUTKY Ha
PUHKY, BiH € axepenom iHdopmauii AnAa po3pobku Beix
byHKLUiOHaNbHWUX CTpaTeril, Wo NoKasaHo Ha puc.l.

CrpaTeria

diHaHcH

MapKeTuHr

MepcoHan

AKTUBMK

PucyHok 1 — Buau KepisHuuTBa 6isHec-npouecammu

[cepeno: cknadeHo asmopom Ha ocHoei [1]

He BCA MapKeTUMHroBa AiANbHICTb MOXKe BNAMBATU Ha
cTabinisaLito eKOHOMIYHOro CTaHy opraHisauji. [loBectn
edeKT noninweHHA GiHaHCOBOro CTaHy MOKHa Ti/IbKM Big,
BUMIPHUNX | eDEKTUBHUX MaPKETUHIOBUX iIHCTPYMEHTIB.

Y cy4yacHii HayKoBilt niTepaTypi icHye 6e3niy
BM3HAYeHb eQpEeKTUBHOCTI  MapPKETMHIOBUX  pilleHb.
3apy6ixkHi aBTOpK, TakKi AK K. /laBNioK, Big3HayatoTb, LLO
«MNOHATTA eeKTUBHOCTI BUKOPUCTOBYETbCA ANA ONMUCY
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CTyneHA, B AKOMY Ta UM iHWA AiANbHICTb reHepye
KOHKPETHWUI 0b6cAr Buxody NpU HaMMeHLMX BUTpaTax,
noB'A3aHM i3 3a40BOJIEHHAM MOTpPeb CrnoXKuBauis, €
30BHILWHIM NOKAa3HWKOM, KU MigfaeTbca BUMIpY i and
Moro niaBuLLeHHA NoTpibeH TpuBanuii Yac» [2, c. 616-
619].

[JaHe BM3HauYeHHs epeKTUBHOCTI NigXoaMTb AN Linei
QHTUMKPU30BOrO YMNpPaB/iHHA, TOMY WO MiCTUTb YMOBW
LWOAO0 HAaMMEHLIMX BUTPAT, OAHAK MA€E OAHY HETOYHICTb.
Cepeps, iHCTPYMEHTIB Cy4acHOrO MApKETUHTY € [0CUTb
6araTo TaKux, NigBULWEHHA e(pEeKTUBHOCTI AKUX MOXKe
BinbyBaTUCA B pexumi peasbHoro 4acy. Hanpuknag,
pO3MilLeHHA peKnamHMX MmaTepianis B IHTepHeTi 3a
TEXHO/IOTEID NPOAAKY Ta NMOKYMKWU PEKNAaMHUX NMOKa3iB 3a
NPUHLMNOM ayKLiOHY B peanbHOMY Yaci (no cuctemi RTB -
Real-time bidding), ska [o03BoNs€e 3a KiNbKa XBUAMH
3MiHIOBAaTM OCHOBHIi NapameTpu PeKNaMHOI KamnaHii
TAaKUM YMHOM, W06 MiaBUWMTN ePEKTUBHICTb PeEKNAMHOI
KaMnaHii 3a paxyHOK 3HWXEHHA BapPTOCTi 3a/yyYeHHsA
KOPUCTyBaYiB abo Kepywuu HauiNeHUx (MOXKAMBICTIO
NOKasy peKNaMHWUX MOBifOMNEHb MNEBHUM CEerMmeHTam
ayauTopil) ANA 3any4eHHs Hanbinblw NAAaTOCNPOMOMKHUX
CNOXMBaYiB.

Y csoto yepry BueHi k. LWWeti P. Cicogia, gocnigxytoun
epeKTUBHI MapKETUHIOBI PilleHHA, PO3MEXKOBYIOTb TaKi
NoHATTA  AK  «edpeKTuBHicTb»  («effectiveness») i
«eKkoHomiyHicTb» ( «efficiency») [3]. B pamKax Takoro

nigxony  edeKkTUBHICTb  MapKEeTMHFOBOro  pilleHHA
BM3HAYaAETbCA LWOA0 ABOX KpuTepiiB: 3a40BOJIEHICTb
Knientie  (effectiveness); BMUTpaTM Ha  MapKETUHr
(efficiency).

BiTYM3HAHI BYEHi-MApPKETONIOrN TAKOX AaloTb KinbkKa
BM3HaYeHb ePEKTUBHUX MAPKETUHIOBMX pilleHb. TaK, Ha
aymky T. KonoTtoBa, «edeKTUBHICTb MapKEeTUHIoBUX
pileHb — Le OUiHKa pe3y/ibTaTy MPUUHATOrO pPilleHHsA,
AKWI MOXKE BUPANKATMCA YACTKOO NPUBYTKY, 04eprKyBaHOI
3aBAAKM  330BOJIEHHIO  NOTpeb  crnoXuBadie 3
HaMEeHLMM NiANPUEMHULBKMM pusnkom» [4, c. 43].

JonoBHtoloun paHe TBepA)KeHHa, €. [onybKos
3a3HayaE, WO TMOKa3HMKKN, AKIi He XapaKTepusyrTb
CniBBiAHOWEHHA edeKkTy | BWUTPaT, € MNOKa3HUKaMM
pe3yNbTaTUBHOCTI  MapKETUHIOBOi  AiANbHOCTI, a He
edeKkTnBHOCTI [5, c. 264]. Y uinomy Bci HasBHI niaxoan Ao
BM3HAYEHHA e(pEeKTUBHONO MAPKETUHIOBOrO pilleHHA
3BOAATLCA A0 BWM3HAYEHHA CMiBBigHOWEHHA OTPUMAHOI
LiHHOCTI BiA MPWMHATOrO pilleHHA 4O BUTPAT Ha Moro
BMKOHaHHA.

B ymoBax ynpaBniHHA HecTabinbHicTIO HeobXxigHO
BHECTW A,0AATKOBUM eNeMeHT y BU3HaYeHHA epeKTUBHOCTI
MapKETUHIOBOrO PilLEHHA - 06MeXeHHsA 3a Yacom. Takum
YMHOM, ANAa  uine  ynpaBAiHHA  HecTabinbHUMMK
cucteMamn epeKkTMBHE MAPKETMHIOBE PillleHHA MOMKHA
BU3HAUYMTU AK YMNpaBAiHCbKe pilleHHA Wwoao BMbopy Ta
peanisauii MapKeTUHroBUX IHCTPYMEHTIB, WO NPUHECcNo
opraHisauii  MO3UTMBHWI  pe3ynbTaT, BUXOAAYM 3
NOCTaBNAEHMX UiNel Npu HaMMeHLWMX BUTpPaTax i B
3anNaHOBaHi TEpPMiHW.

MapKeTMHr B yMOBax HecTabiNbHOCTI MOBMHEH
YCNiWHO BigNOBIAAaTM ABOM KOHLENUiAM: OpieHTALiA Ha
CNoXMBa4Ya M OpieHTALiA Ha BapTiCHUM nigxig B
ynpasniHHi. Takui nigxig 3a6e3neynTb PO3BUTOK i
BiACTEXKEHHA B PiBHI Mipi AK PUHKOBUX, TaK i BHYTPILLHIX
NnokasHuWKiB. BignosigHo, i cTabinisauito HeobxigHO
po3rnAagatM 3 TOYKM 30py GiHAHCOBMX MNOKA3HWKIB Ta
NOKa3HMKIB NOANbHOCTI Ta 3340BONEHOCTI CNOXMBaYiB.

OpfHielo 3 TpygHOLWLB € Te, WO OMepyluyu TiNbKK
06CAroM MapKeTUHroBoro Oroa)KeTy, WO BMAMBAE Ha
3arasibHy CTPYKTYpy BWTPAT, HEMOMX/IWBO AaTU MOBHY
OLLiHKY BMJIMBY Ha EKOHOMIYHUI CTaH CUCTEMM, OCKIiSIbKK
Ui NoKasHWKM byayTb b6iNbWOK MIpOI KiNbKiCHI, HiX
AKicHi. OcobMBiCTb MapKETUHTY NOAATAE B TOMY, LLLO MO0
BMN/IMB B OCHOBHOMY HENpsMWiA, TOMYy HeobxigHo
NPOCTEXKUTU NAHLIOXKOK BiZL MapKETUHIOBOTO PilleHHA 40
cTabinisauii Bciel opraHisauii.

Hanpwknaa, npoBefeHHA epeKTUBHOI aHTUKPU30BOIT
KOMYHiKaLii f,03B0/IMTb NOOYAYyBaTM 3HAHHA Ta iHTEpecC A0
ToBapiB (Mocnyr) opraHisauii, WO y CBOIO Yepry npussese
00 NEepPBUHHUX MOKYMNOK i NEBHUM nepeBaram npu poboTi
3 KOHTpareHTamu, ynpasaiHHi AeprKaBHUMU 3B'A3KaMU 1
poboTi 3 nepcoHasom. CTBOPIOKOYM A0AATKOBY LLiHHICTD i
npauoYM Hag AKICTI0O ToBapiB (mocnyr), opraHisauia
36i/IbLUYE YACTKY I0ASIBHUX KOPUCTYBAYiB | CTBOPIOE BNACHI
KaHanu KOMyHiKaLii. Bce ue gonomarae 3abesnevysaTu
CTabinbHy abo 3pOCTaloyy YacCTKy PUHKY i B KiHUEBOMY
niACYMKYy BRAMBAE Ha NpuOYTOK, Kypc aKkuin i
NPOJIOHIALLIIO XXUTTA KOMMNaHii Ta OKPeMMX NPOLYKTIB.

[Ona ouiHKM HenpAamoro BNAWBY MAPKETUHIY BapTo
NpoaHanisyBaTM /NAHLUIOKOK MNOKA3HMKIB B HACTYMHIN
NOCANiIAOBHOCTI: MAPKETUHIOBIi aKTUMBU — MAPKETUHIOBI
pe3ynbTath — BapTicTb ¢ipmu. Taka nocnigoBHicTb byna
3anponoHoBaHa gocnigHukamu R. Srivastava, T. Shervani,
L. Fahey, J. Reibstein, Y. Joshi, siki BuB4ann B3aemo3s'sa30kK
BM/IMBY MapKETUHIOBUX aKTUBIB Ha BapTicTb bi3Hecy. 3a
iIXHIMW OLiHKAMW, MapPKETUHIOBi BUTPATK BMN/AMBAIOTbL HA

36iNblIEHHA  MapKeTMHrOBMX  aKTMBiB. IX  oOUiHKa
NpoBOAWUTLCA 33  AOMNOMOIOK  MOKAa3HUKIB  cuam
B33aEMOBIAHOCUH  (NoiHGopmoBaHicTb npo  bHpeHa,

CTaB/IEHHA A0 6peHay, CNPUAHATTA PU3UKY, PiBEHb JOBIpK
M piBeHb nosanbHocTi) [7]. 36inblueHHA LiHHOCTI LMX
B33aEMMWH MPU3BOAMUTb A0 3POCTAHHA YacTKM bBpeHay Ha
PUHKY, WO Yy CBOIO Yepry, cnpuse ctabinisauii rpowosmx
NOTOKIB 3a pPaxyHOK KombiHauii LiHOBOro ynpasAiHHA,
onTMMI3aLii BUTPAT Ha KaHanuM po3noainy, npojaxy,
NPOCYBaHHA i 36iNbLIEHHA NOANBHOCTI. 3aNPONOHOBAHNUN
NaHLIOXOK, Ha AYMKY aBTOpiB, BCTAHOB/IOE 3B'A30K O0AMH
3 OAHMM MOKA3HMWKIB, MNPUMAHATHUX ANA NoAasbLUMX
¢diHaHcoBMX ouiHOK. Ha nornsg asTopa, HeA0NIKOM TaKoro
nigxoay € BiACYTHICTb YiTKMX BKA3iBOK MO OLiHLUi BNAXBY
TOrO YU iHLWOrO PilLEHHA HA MAaPKETUHIOBI aKTMBM, 40 TOTO
)X He BPAxOBYETbCA 3B'A30K HENPAMOro BM/AMBY Ha iHLUI
aKTMBM 33 pPaxyHOK BMOOPY anbTePHATUBHUX pilleHb
daxisua-mapkeTonora.

YOOCKOHaneHHA naHutoXKa 6yno 3anponoHoBaHO
iHWKWM 3aKOPAOHHMM BYEHUM, Npodecopom P. Pactom. Y
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3anponoHOBaHIM HUM mogeni BPaxXOBYETbCA
B33aEMO3B'A30K MiXX MapKEeTMHrOBUMMW PilUEHHAMWU Ta iX
edeKkTMBHICTIO i GiHAHCOBMMM MOKasHMKaMM, BapTicTio
¢ipmn  [8]. Cneumdikoto 1oro metony € HaAHECEHHA
NaHLUIOXKKA MapKeTUHIOBMX Ai Ha 3araibHi pe3ynbTaTy
OiANbHOCTI opraHisauii. Pe3ynbtatn OiANbHOCTI
BMPAXKaOTbCA B aKTMBAX, PWHKOBIM no3uuii, BapToCTi
bpeHay i ¢iHaHcoBOMY cTaHi. Lle npu3BoauTb 40 ABOX

MapKeTuHroBsi aji

nobyfoBaHMX NapanenbHUX, ane B3aEMOMNOB'A3AHUX
NAHLIOXKKAX: A Ta pe3ynbTaTUBHMX NOKA3HMKIB BisHecy
B pamKax LbOro nigxoay NaHUIOMKOK MapKETUHIOBUX
Ai%, NpeAcTaBAeHNIA Ha puUC. 2, NOYMHAETLCA 3 NO6YA0BU
dYHKLIOHAaNbHUX MAPKETMHIOBUX CTpaTerin (Hanpuknag,
megia-cTpareriit), AKi BeayTb 4o TaKTUYHUX
MapKeTUHIOBMX i (HanpuKaag, Bubip HociiB peknamm)

Nignpnemcteo

TakTuKa (peknama, < Crparteria (npocysaHHA
> CTUMY/TIOIONI KL TOW) TOBapy, KOMYHiKalLii)
I I
Bnauve Ha cnokmBava .
(CPUIHATTA IMIABKY, > Ma!I)KETVIHrOBI aKTl'/IBVI
3340BOACHHA I T.4.) (BapTicTb BpeHay Ta iHWwe)
I I
BnavB Ha pMHOK (3miHa )
4ACTKM PUHKY, NPOAAN Ta ______________»| MoswuuyiaHa pVIHKY (pl/.IHKOBa
iHwe) YacTKa, NpoAaki Ta iHwe)
I I
®iHanHcosuit Bnaus (ROI, EVA p| PiHaHcoBuit cTaH (NpubyToK,
Ta iHwWwe) [oXi4 Big peanisauii Towo)
I I
. BaprTicTb nignpnemcraa
Bnme Ha BapricTb > ( MFI:KOBa K':niﬁanba in
.
nianpuemcrea (MVA) P . SaLA,
KoediuieHT TobiHa)

PUCyHOK 2 — JTaHL0XKOK MapKeTUHIOBOI MPOAYKTUBHOCTI

[Jxepeno: cknadeHo aemopom Ha ocHosi [8, c.79]

TaKTUYHI gjii BNAMBalOTb Ha MOKyMUiB (Hanpuknag, Ha
piBEHb iXHbOI JIOANIBHOCTI), @ CMOXKMBAYi, Yy CBOIO Yepry,
bopmylOTb  PMHOK, WO  BiAOOparKaeTbcA  TaKUM
NOKA3HMKOM, AK 4YacTKa pMHKY. CTaH KOMMNaHii Ha PUHKY
BM3HauyatoTb GiHAHCOBI MOKa3HWMKKM (TaKi, Hanpuknag, fK
YacTKa PUMHKY MO BMPYuYLi, peHTabenbHiCTb NpoaaKis Ta
iH.) i WiHHicTb dipMmun (pMHKOBa AoAaHa BapTicTb - market
value added (MVA)) [9]. AKTMBM XapaKTepusyloTb
pes3ynbTaTM Ha piBHI OCHOBHOro 6i3Hecy opraHisauii:
NMoKasHWKamu ¢iHaHCOBOrO aHani3y, € OCHOBOK PUHKOBOT
KaniTanisay,ii.

Ona  OUiHKM BNAMBY MAPKETUMHIOBOI  AiANbHOCTI
BUAINAIOTb Ti pecypcu, Ha AKi BUABAAETLCA NPAMUIA BNANB
iHCTPYMEHTIB MapKeTUHrY - bpeHa, KNieHTCbKa 6a3a Ta iH.
[onaTKOBO BMAINAOTLCA iHTENEKTYa/IbHi aKTUBW, Ha AKi
TAKOX  ONOCepefikOBaHO  BMJIMBAE  MapKETMHroBa
AiANbHICTb, 3a ouiHkamu M. Joina [10, c. 125].

HemaTepianbHi aKTUBM OLHIOOTb 3 TOYKU 30pYy TPbOX
YMHHWUKIB, WO NOB'A3YE KOPOTKOCTPOKOBI i 4OBroCTPOKOBI

pe3ynbTaTM MAPKETUMHIY Pa3oM: MNOTOYHA LiHHICTb,
NPOrHo3oBaHa MaMbyTHA LiHHICTb, piBEHb PU3BUKY
(cTitikicTb). Tak  AK  6inbWiCTb  MAPKETUHIOBMX

iHCTPYMEHTIB OLLHIOIOTBCA 3 TOYKM 30pYy 3MIiHM piBHA
npogaxis, AOLINAbHO BBECTU HOBI NapameTpu B iCHYyIOYi

Moaeni OUiHKM pe3ynbTaTUBHOCTI MapKeTWHry i W1oro
BM/IMBY Ha MOKAa3HWUKM AifNIbHOCTI HecTabinbHOI cuctemu.

EdeKTUBHICTb AifANbHOCTI KOMEpLiHMX opraHisaLii
TAKOX 6arato B YOMy FPYHTYETbCA HA MOKA3HMKaX, LLO
pO3paxoBylOTbCA 33  y4yacTio  Mapketonoris. Tak,
NOKasHWKK peHTabenbHOCTi 3ane)aTb Bif, cTabinbHOCTI
rPOWOBKUX MOTOKIB, AKi 3abe3neyyrTbCA MapPKETUHIOM.
PeHTabenbHICTb aKTUBIB BW3HAYAETbCA IHTEHCUMBHICTIO
BMKOPWUCTAHHA aKTMBIB, MPOrHO3yBaHHA AKOi TaKOX €
NpeporaTMBold MApPKETMHIY, OCKiIbKM 3acHOBaHe Ha
obcArax pHKOBOro NoONUTY, LiHax i BUTpaTax. MoKasHUKK
NiKBIAHOCTI 3anexatb Bi4 MAPKETUMHIOBOiI AiANbHOCTI,
OCKi/IbKM BM3HaYatloTbCA e(EKTUBHICTIO KOMYHiKauinHOT
AiANbHOCTI (CTBOPEHHA NOANLHOCTI, HAaABHICTb TOProBUX
MapoK, MONyNApHiCTb OpeHay opraHisauii Ta Woro
TOBApiB), @ TAKOX PIBHEM CMNOMKMBAHHA TOBAPIB Ha PUHKY.

Ha cTpaTteriyHOMy piBHi MapKeTUHrOBi IHCTPYMEHTH
ponomaratoTb chopmyBaTu BapTicTb bHizHecy, oTpumaTu
004aTKOBI goxoau Big Moro npoaaxy abo ynpaBAaiHHA
M0Oro WiHHMMK Nanepamu, a TaKoX Big NpoaaxKy oKpemmnx
TOProBMX MapoK i Hanpamis 6isHecy [11, c. 201]. Kpim
LbOro, MAapKeTUHr B LiJIOMYy [AOMNOMAara€ €eKOHOMUTU
pecypcu rocnogaptotoumx cy6'ekTis. Lle BuparkaeTbcsa B
TOMY, WO BUPOBHMK, TOYHO 3HaOYM OCOBSMBOCTI CBOrO
NoKynusa, 3MOXe NepeTBOPUTU MOro B MOCTIMHOrO i
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NOANBHOTO KOHTPAreHTa, po3puB BiAHOCKH 3 AKMM MOXKe
BMK/IMKATU NOSIBY HOBMX BUTPAT No 06uaBa 6oKMK.

OAHVMM 3 HaWMPOCTIWMX MNPAKTUYHUX [HCTPYMEHTIB
OLiHKM CWUAM BMAUBY MAPKETUHTY Ha CTpaTeriyHy W
€KOHOMIYHY AiAnbHICTb OpraHisauii € Bnaus obpaHoi
cTpaTerii Ha BennunMHy npubyTKoBocTi — moaenb PIMS
(Profit impact of marketing strategy) [12]. fIk i byab-aKkuit
iHWWI CTpaTeriyHMn IHCTPYMEHT, AaHa MOAE/Nb € AyXKe
YMOBHOO, ane nonpu il KPUTUKY B aHTUKPU3OBOMY
yNpaBAiHHI BOHA A03BOAAE LWBUAKO OLIHUTU BHYTPILIHIO
CUTyauito B OpraHisauii W po3rnaHyTM aparisepu
3pPOCTaHHA BapTOCTi KOmnaHii [13].

BukopwucTaHHa mogeni PIMS ana aHanisy (aHanis piHA
BMNAMBY 06paHOi cTpaTerii Ha BeANYMHM NpUBYTKOBOCTI i
rotisBkm - PIMS-aHanis) 3acHoBaHO Ha nobyaosi
emMnipuyHoi mogeni, Wo noB'A3ye 6e3niu cTpaTeriyHmx
3MIHHWX (HaNPWKAaL, YacTKU PUHKY, CIPUIAHATTA AKOCTI Ta
iH.) | cUTyaLiHUX 3MiHHWMX (TeMnM 3pOCTaHHA ranysi,
piBeHb OiHAHCOBMX MOTOKIB i T. A4.) 3 BENUYUHOWD
NPUOYTKOBOCTI i 34aTHICTIO OpraHisauii reHepysaTu
rpowosi noTokn. MeTta nposegeHHA PIMS-aHanisy
NoONAra€e y BUSHa4YeHHi, AKy aibTepHATUBHY CTpaTerito cnif,
06MpaTh B KOHKPETHUX PUHKOBUX yMoBax [14].

Mogenb PIMS 6yna 3anponoHoBaHa B General Electric
meHegepom Sidney Schoeffler. laoes npoekTty Hagani
byna peanisosaHa Gale B. i Bazzel R., saKki npautotoTb B
aHaniTMyHomy ueHTpi Strategic Planning Institute, wo
Hanexutb [apBapacbkii  WKoni  bisHecy. Mopgenb
nobyfoBaHa Ha MiACTaBi AaHMX, WO OXOMIOKOTb MalKe
3000 cTpaTeriyHmx rocnogapcbKunx nigposainis
NiBHIYHOAMEPUKAHCbKMX | EBpONENCbKMX KomnaHin [15].
Mpn nobynosi moaeni 6ynn nobyaoBaHi piBHAHHSA
MHOXWHHOI  perpecii, WO 3B'A3yl0Tb  MOKAa3HWKMK
NPUOYTKOBOCTI 1 TOTIBKM 3 Pi3HUMM  3MIHHUMU

Bean4YnHamum. Becboro spaxosyBanoca 37 napameTpis Ana
Onucy 04HOro NigPO34iny. 3MiHHI BEIMYMHM 3rpynoBaHi B
n'ATb KNacis:

1. NpuBabauneicTb PUHKOBUX YMOB;

2. CNa KOHKYPEHTHUX MO3MULLIN;

3. EPeKTMBHICTb BUKOPUCTAHHA iHBECTULIN;

4. BuKkopucTaHHA 6roaKeTy 3a HaCTyNHUMMU
HanpAMKamu;

5. MOTOYHI 3MiHKM Y MicLi HA PUHKY.

MapameTpu B pamKax OMNUcaHOro nigxo4y BapTo
BiACTEXXyBaTM B KPM3OBWUWA nepion, i, onepytoun
NOKa3HMKaMM MapKeTUHIY, MOZE/OBATU MOAINWeHHA
TaKUX MOKa3HUKIB, AKi BNANBALOTb Ha PpiHAHCOBMI aHani3 i
cTabinisauito eKoHOMiYHOro ctaHy. lMpu BCix nepesarax
Heponikom mogeni PIMS € Te, Wwo B po3paxyHKax He
BUKOPWUCTOBYBANMCA AaHi YKPAiHCbKUX opraHisauin, Tomy
3aCTOCOBYBaTM OTpPMMaHi Gopmynm ANnA OUiHKWM cnig 3
neBHOM 4YacTkow obeperkHocTi. Kpim Toro, moaens He
BpaxoBye 0COBAMBOCTI YKpaiHCbKOrO 6GyXranTepcbKoro
06niKy, rany3esi Ta NOAITUYHI PU3MKMN.

BucHoBKM. OT)Ke, HafBHICTb TaKMX MOAEeNel i METOAMK
OLHKM BMAUBY MapKETUHIY Ha €KOHOMIYHMWIA pe3ynbTaT
[0BOAMTL 3[ATHICTb MApPKETUHIOBUX iHCTPYMEHTIB 6yTH
Apansepamu cTabinizauii  eKOHOMIYHMX CUCTEM.
HeobxioHO  BMKOPWUCTOBYBAaTM  MNOTOYHI  3apybixHi
HanpaLuloBaHHA B rany3i BUBYEHHA BNANBY MAaPKETUHTY Ha
¢diHaHCOBI NMOKA3HMKM i afanTyBaTW Ui NigXoAn CTOCOBHO
YKPaiHCbKOro  puHKY.  [na  yTOYHEHHA  niaxoais
epeKTMBHOCTI Ta pe3y/IbTAaTUBHOCTi MAaPKETUHTY B YMOBax
HecTabinbHOCTI 30BHILWHbOrO i BHYTPILIHbOTO
cepenoBMiLa AOLiINbHO BMBYMTM OCOBAMBOCTI MposBY
e(deKTUBHOCTI ynpaBAiHHA Ha pi3HMX cTagiax
HecTabinbHOCTI rocnoAapCbKOT AiANbHOCTI OpraHisaii.
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