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AHomayia. Cmammio npucesiyeHo KOMNJAEKCHIill oyiHyi nokasHukie 36ymoeoi dis/ibHOCMI, a MAKoX HAOAHHIO
npaKkmuyvHux pexkomeHdayili wodo YOJOCKOHA/NEHHSI cucmemu 306ymy i3 3acmocy8aHHSAM I[HPOPMayiliHO-npospamMHO20
3a6e3neveHHs 015 hidnpuemcme 2ipHu40do6ysHoi 2aysi. Hadano iHmepnpemayito noHssmo «36ympy», cucmema 36ymy ma kaHaau
ducmpubyyii i3 mouku 30py pisHUX asemopis. BcmaHos.1eHo, Wo 0dHUM i3 npiopumemHux 3a80aHb 01 po38UMKY 36ymosoi
dissbHocmi ma no6ydoeu egekmueHoi cucmemu 36ymy MemasaypeiliHux nidnpuemcme € 8npo8adxiceHHs iHPopmayiliHux
mexHos02ill. 3agdsiku modeai SNW-aHanizy nionpuemcmea docaidxceHo 0CHOBHI kaHaau 36ymy 3aizopydHoi npodykyii, wo
d03804U10 8usgUMU pe3epau yOoCKOHA/NEHHs 36ymoegoi disibHocmi, @ makodxc Hadamu npakmuyHi pekomeHdayii y po3pisi
KOMCHO20 3 ICHYIOYUX KAHAAI8 WASAXOM npuliHamms iH@opMayiliHO-npo2pamMHUX piwleHb Y CYYACHUX PUHKOBUX YMOB8AX
20Ccn00dapr8aHHsL.

Kawuoei caoea: 36ym npodykyii; kanaau ducmpu6yyii; SNW-ananis; mapkemuHzosi komyHikayii; SEO-onmumizayisi;
CRM-cucmema.
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Information and Software Solutions for the Improvement of Enterprise Sales Activity

Abstract. Introduction. Sales of manufactured products are an integral part of industrial-sector activities in a market
economy. At present, enterprise finances directly depend on the efficient building of sales processes. If there is tough competition,
the main sales management task is to ensure that the organization conquers and maintains its preferred market share and to
achieve superiority over its competitors. For successful sales functioning, a set of measures is needed, associated with an increase
in the markets for products consumers from sales activities in general, as well as for each distribution channel.

The purpose of the article is to develop practical recommendations for improving sales activities of the metallurgical
enterprise, aimed at attracting new consumers through the use of modern information and software.

Results. The theoretical description of the concept of «sales» was provided in both narrow and broad aspects. In the field
of commercial activity, three main stages of sales were allocated to industrial enterprises. It was determined that effective
marketing policy promotes high level of competitiveness of the enterprise in the world market. An analysis of the Ukrainian
metallurgical enterprise PJSC «Poltava GOK» sales activity was carried out. Thanks to the SNW analysis model, the main channels
of iron ore products were defined. Through the conducted research, areas for improvement of sales activity by means of applying
SEO-optimization and CRM-system were found. The benefit of the proposed measures is confirmed by the calculation of net income
from their implementation.

Conclusions. The overall enterprise turnover, its growth, the rate, profit amount and the control degree of the
manufacturer’s firm over bringing its products to the final consumer depend on the size of the sales network and its effectiveness.
Enterprises work in the new economic conditions implies a complete transformation of all enterprise functional areas and this
should mainly concern sales activities. The subject of this article is very relevant, since the sales system is the final stage in all of
the enterprise’s activities of creating, producing and bringing goods to the consumer.

Keywords: sales system; distribution channels; marketing communications; SEO-optimization; CRM-system.
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MNoctaHoBKa npobaemu. [lignpuemcTBam ripHMYO-  MNPOAAKIB BHACNIAOK NiABULLEHHS pPiBHA 06C/yroByBaHHSA
O06yBHOI  MPOMMCNOBOCTI Yy NpouUeci ynpaBaiHHA  crnoXuBadis. Ons Toro, wob pocartm edeKTUBHOCTI B
36yTOBOI AiA/IbHICTIO A0BOAUTLCA PO3B’A3yBaTM 6e3nid  npoueci ynpaBaiHHA 36yTOBOLO AiANbHICTIO NigNPUEMCTBA,
3aBAaHb. OCHOBHMM i3 HMX € 36inblueHHA o06cAry  HeobxigHO CTBOPWUTWM TaKy CUCTEMY YNpaB/iHHA, AKa 6
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peanizoByBasa Uini Ta crpaterii 36yTy, OpieHTOBaHi Ha
notpebu KiHuesoro cnoxusada [1, c. 129]. Otxe,
BMHWKAOTb MUTaHHA, fAK e(eKTUBHO 33[0BOJIbHUTU
30BHilWHIM NONUT 3a TepmiHamuM, obcsiramu, fAKiCTIO Ta
cepsicHMM 0b6cnyroByBaHHAM. Po3B’A3aHHA UUX NUTaHb €
MOX/IMBUM 33 PaxyHOK oOpraHisauii onTumanbHOi
B3aemogii BMpobHMUTBA Ta 36yTy. [nA ycniwHoro
byHKUiOHYBaHHA cuctemun 36yTy HeobXigHMIA Komnekc
pileHb, NOB’A3aHNUI 3i 36iNbLUEHHAM PUHKIB CMOXUBaYiB
NPOAYKLUIl Yy LiNOMYy, a TaKOX MO KOXHOMY KaHany
po3noginy. JouiibHUM € 3acTocyBaHHA iHopMaLiiHO-
NPOrPaMHUX pillieHb.

AHani3 ocTaHHiX gocniaeHb i nybnikaui. AHani3
npobaem i pesynbTaTM [OCNIAMKEHb, SKi MNoB’A3aHi 3
Pi3HOMaHITHUMKM  acnekTamu  36yTOBOI  AiANbHOCTI
NiZANPUEMCTB, 3HAWLWAM BiZOOParKeHHA y Npausax 6aratbox
BITUM3HAHUX Ta 3apybiKHUX HAYKOBLiB, cepen AKMX
|. AbpamoBuu, B. Anbkema, /1. banabaHoea, HO. Kawyba,
0. Orepuyk, O.Cymeub, A. AHMWMH Ta iHWi [2, c.2].

CyyacHa €eKOHOMIYHaA HayKa npWAINAe 3Ha4yHy yBary
iHpopmaTmM3aLii 36yToBOI AianbHOCTI. BoHa aHani3yeTbcAa B
HayKoBux npauax B. PoxHosa, B. 3asropogHoro, B. [lnka,
A. lodde, A. LWeapiHa, /1. BuHapuka [3, c. 5].
dopmynioBaHHA LUineid pocniaxKeHHA. [010BHOM
METOI CTaTTi € HaZAHHA MNPAKTUYHUX PEKOMEeHAAUin
woao YAOCKOHaNeHHA 36yToBOI LiANbHOCTI
METaNYPrinHUX NiANPUEMCTB, CNPAMOBAHMUX Ha 3a1y4YeHHA
HOBUX CMOMKMBAYiB MO KOXHOMY KaHany guctpubyuii 3a

paxyHOK  3acToCyBaHHA  iHPOpMaLiMHO-NPOrpamHUX
pilleHb.
Buknag OCHOBHOro martepiany AoOChHigXKeHHA.

PYHKLiOHYBAHHA Cy4acHUX MeTaNyprinHUX NignpuemcTs y
HOBMX EKOHOMIYHMX ymoBax nepepbayae noBHe
nepeTBopeHHA QYHKUioHanbHUX cdep iX AiAnbHOCTI, Wo
ro/I0BHUM YMHOM CTOCYETbCA 36yTy npoaykuji. Y Tabn. 1
PO3rMNAHYTO OCHOBHI BM3HAYEHHA MNOHATTA «306yT», WO
HaBeAEeHi aBTOPaMM Y CBOIX HAYKOBMX Mpauax.

Tabanua 1 BUsHaueHHsA TepMiHy «36yT» y HayKoOBil nitepatypi

ABsTOp

Bu3HauyeHHA

banabaHosa /1.

TOProBesibHOi KOMMNeTeHL,i»

«36YT Yy LUMPOKOMY PO3YMiHHI — NpOoLLeC OpraHi3al,ii TpaHCNOPTYBaHHA, CK1aAyBaHHSA, NiATPMMKM 3anacis,
[0PO6KM, NPOCYBaHHA [0 OMNTOBUX Ta PO3APIOHUX TOProBeNbHUX AHOK, NEepeAnpPOSAXKHOI NiAFOTOBKMY,
ynaKyBaHHA Ta peasiizauii ToBapiB 3 METOI 3340BOJIEHHA NOTPED MOKYNLiB i OTPMMaHHSA Ha L OCHOBI
npubyTKy» Ta «36yT y BY3bKOMY PO3yMiHHIi — npouec 6e3nocepefHbOro CninKyBaHHA NpPoAaBUA i
NOKynuA, CNPAMOBaHUI Ha OTPUMAHHA NPUOYTKY, | TaKUI, LLLO BUMAra€e 3HaHb, HABUYOK i NEBHOIO PiBHA

Lle KomnneKkc NpMHUMMIB, METOAIB Ta 3aX0A4iB, O BUKOPUCTOBYETLCA KEPIBHULTBOM A/1A OpraHisauii Ta

HapToka T., . . . . . .
Muryniva A ynpaBniHHA 36yTOBO AiANbHICTIO NiANPMEMCTBA 3 MeTOo0 3abe3neveHHA epeKTUBHUX NPOAAXKIB TOBapiB
) B MeXax BU3HAYEHMX LiIbOBUX PUHKIB
Haymos H. Mig, 36yToM PO3yMitoTb CYKYMNHICTb 3aX0AiB, AKi BiAOYBatOTbCA Nicaa BUXOAY 33 MeXKi TepuTopii BUPOOHMKa

danbumaH B.

36yT AK NepeTBOpPeHHA BUPOBHUYMX TOBapiB Ta NOCAYr y NPUBYTOK

BeniHcbkui M.

NiZANPUEMHULBKOTO NPUBYTKY

npoLec NpocyBaHHA roTOBOI NPOAYKLIi Ha PUHOK Ta OpraHisaLii ToBapHOro 06MiHy 3 METOK OTPUMAHHSA

LJepeno: cucmemamu308aHo asmopamu Ha ocHosi [4, ¢.117; 5, ¢.77; 6, c. 189]

CTBOplotouM cuctemy 36yTy Ta OPIEHTYOUUCb Ha
3anuTK NOKYNLiB, BUPOOHMK HabyBae 3HaYHOI nepesaru y
KOHKYPEeHTHIn 6opoTbbi. [lig 4yac npouecy 36yTy
edeKTUBHiWe BiaOyBaETbCA aHani3 i BUBYEHHA CMaKiB Ta

ynogobaHb CnoKueadis. Y HAyKOBMX MpaLAX YYEHUX B
obnacTi KoMepuiliHOi AiANbHOCTI MOXHa BUAIAUTA TpU
OCHOBHI eTanu 36yTy. 3MiCT KOXHOro 3 HMX HaBeAeHo Yy
Tabn. 2.

Tabaunusa 2 OcCHOBHI eTanu 36yTy NPOAYKLii nignpuemcraa

Etan

XapaKTepucTuKa

1. MowyK noKynuis 1.2 po60Ta 3 HOBUM KJIEHTOM;

1.1 iHpOpMyBaHHS, BCTAHOB/IEHHA KOHTAKTY;

1.3 popmyBaHHA nopTdena 3amoBEHb.

2.2 06pobKa 3amMOB/EHD;
2.3 akymynauis;

2. OpraHizauis
OnpautoBaHHA Ta
BMKOHAHHSA 3aMOB/IEHb
2.7 opraHi3auia cknaayBaHHA;

2.9 ynakoBKa, ¢acyBaHHA.

2.1 yknageHHs yroam (LOroBopy, KOHTPAKTY) i BAKOHAHHA 3aMOB/EHb;

2.4 BigBaHTaXKeHHA Ta TPAaHCNOPTYBaHHA TOBapYy;
2.5 onnata 3amoBAEHHA Ta 3MiHa BNaCHWKA TOBapy;
2.6 onepau,ii 3 HaBaHTAa*KEHHA | PO3BaHTaXEHHA TOBapY;

2.8 36epiraHHA Ta peryaoBaHHA TOBapHMX 3anacis;

. 3.1 poboTa 3 npeTeHsiamu;
3. Etan nicnanpogaxHoro

06CAyroByBaHHsA

3.2 NiATPMMKA B3aEMMUH 3 KJIIEHTaMU;
3.3 npogax A0AaTKOBUX TOBapiB / cepsicis.

[Jxcepeno: cucmemamu3o08aHO asmopamu
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Peanizauis npoaykuii nepenb6ayae BMKOPUCTAHHA
nocepegHuKiB, yHacnigok 4yoro GopmyrTbCA KaHanu
posnoginy [7, c.62]. BuainaioTb TPU  OCHOBHI
KnacmoikauinHi 03HaKn 36yTOBOT AifAIbHOCTI:

1. Mo opraHi3auii cuctemu 36yTy:

— npAmi KaHanu (6esnocepeaHn peanisauia NpoayKuii
KOHKPETHOMY CMOXKMBaYeBi);

— HenpAMi  KaHainm  (BMKOPWUCTAHHA  He3aNeKHUX
TOpProBux NocepesHuKiIB);
— KOM6iHOBaHi KaHanu (BMKOpUCTaHHSA

NpeAcTaBHULTB NiLANPUEMCTBA).
2. 3anexKHo Big, KiNbKOCTi MocepeaHUKiIB:

KaHanu anctpunbyuii

— iHTEHCMBHI (BE/IMKE YMCNO ONTOBUX MOCEPEAHMKIB;
MeTa: po3lMpeHHA 36yTy, HabAWMKEeHHs ToBapy Ao
CNoXKmnBayva);

— cenlekTUBHI (0bmerkeHe Yncno nocepesHUKie; meta:
OOCATHEHHSA BE/IMKOro 06cAary npoaais npu 36eperkeHHi
KOHTPOIO HaZ Kanitanom 36yTy);

— eKCKNo3MBHI  (oguMH  abo  HeBe/lMKe  Yucio
nocepesHuUKiB; MeTa: 36eperKeHHs NPECTUHKHOIO iMiaxKy).

3. 3a piBHEM Ta MeTO40M:

— TpaguUiitHi;

— BEPTUKANbHI;

MporpecrMBHa mozenb 3B’A3KiB y KaHani guctpmbyuii
bopMyeTbCA 338 YMOB BepTUKAbHOI iHTerpauii (puc. 1).

v

v

Tpaguuinni

BepTuKanbHO iHTerpoBaHi

v

: v

BnacHi (kopnopatueHi) KoHTPaKTHi AamiHicTpoBaHi
v v ) 4
06pOBiNbHI NaHLOroBi opraHisauii . . o .
A p. 4 . pv U'. MaTpoHaTCbKi rypTiBHi, ®paHYai3nHroBi
pO34pibHMX TOProBL,iB, iHiLiioBaHI . -
opraHi3oBaHi BUPOBGHUKaMM cucTemm

rypToBMMUM TOprosuamm

PucyHok 1 — TpaguuiiiHi i BepTUKaNbHO iHTerpoBaHi KaHanu AncTpubyuii

Imwepeno: [9, c. 119]

O6’eKTOM  JoCnig)eHHA € KOMMNAEKCHUW aHanis
30BHilWHbOEKOHOMIYHOI aianbHocTi MPAT «lMonTaBcbKuit
IBK» Ha ocHOBi 3acTocyBaHHA iHGOPMALHMX pilleHb.
MpAT «MonTtaBcbKkuit N3K» NO3ULIOHYETLCA SIK BUPOOHUK
BMCOKOAKICHMX 3ani30pyAHuNX oKaTuwis (puc. 2) [8, c. 17].

O Kutair; 13%

B Asis; 16% \

3axigHa €spona;
17%

OCHOBHMM BMAOM MNPOAYKLIi € 3ani3opyaHi oparocoBaHi
oKatuuwi [9, c. 110]. [lo nepeniky Knacudikatopa TaKoX
3aHeceHnin 81  OO[ATKOBMI  HampAmM  AiAanbHOCTI
niaANPMEMCTBA, WO MOB’A3aHO i3 TeXobCnyroByBaHHAM,
pemMoHTOM aBTOMObIIiB Ta Nepeaayeto efleKTpPoeHeprii.

0 TypeuuuHa, IHgin,
Bansbkuii Cxig; 6%

B LleHTpanbHa EBpona;
48%

PucyHok 2 — 36yT okatuwis MpAT «MonTtascbkuii I3K» (2018 p.)

[biepesno: chopmosaHo asmopamu

EdeKkTnBHICTb GPyHKLIiOHYBaHHA NiANPUEMCTBA BM3HaYeHa Ha ocHoBi SNW-aHanisy (taba. 3).
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Tabnanua 3 SNW-aHani3 gianbHocti MpAT «Montascbkuit NBK»

dakTop nignpuemcTsa | 3HayeHHA | BaromicTb Pesynbtat
1. opraHi3auis BMpobHuMLTBa

1.1 micue3HaxoAKeHHs BiflHOCHO PUHKY 36yTy +3 0,10 0,3

1.2 cTpyKTYypa ynpasniHHA +2 0,10 0,2
2. MapKeTUHr

2.1 micue Ha pUHKRY +1 0,08 0,8

2.2 MapKeTMHroBa KoHLenuis -2 0,06 -0,12

2.3 npocyBaHHA -2 0,08 -0,16
3. nepcoHan

3.1 cTpyKTypa npauiBHMKIB +2 0,08 0,16

3.2 KiNnbKiCHWU KagpoBuiA cKNag, 0 0,06 0

3.3 cuctema mMoTuMBaLLii nepcoHany +2 0,08 0,16

4. cuctema 36yTy

4.1 acopTUMEHT NPoAyKL,ii +4 0,07 0,28

4.2 uiHOBa NoNITUKA +2 0,05 0,1

4.3 meToaM CTUMYIOBAHHA 36yTy -3 0,08 -0,24

Ycboro: 1 0,78

Lcepesno: cknadeHo asmopamu

Y pe3ynbTtati BUKopucTtaHHA SNW-aHanisy npu ouiHui
30BHILIHBOrO CepefoBULLLA OpPraHi3alid MOXKe YCYHYTU
cBOi cnabki ctoporu [10, c. 29]. KoxkeH i3 dpakTopiB b6yno
KiNIbKiCHO oLUiHeHO Big, «-5» (Aye noraHo) Ao «+5» (oyxe
[obpe) 33 LONOMOrol MeToAy eKCNepTHUX OLHOK. Ans
niasueHHA edeKTUBHOCTI NPOBEAEHHA AOCAIAMKEHHA
6ynu BBefeHi Barosi KoedilieHTU. Pe3ynbTaTi cBigyaTh,
WO 6iNbLWICTb YUHHMKIB MAOTb NO3UTMBHE 3HAYEHHA.

Ons aHanisy e¢peKkTMBHOCTI 30BHiLLUHbOEKOHOMIYHOI

PO3rNAHYTM AMHAMIKY BUWPYYKM, BaNIOBOrO Ta YMCTOro
nNpubyTKy 3a TpU nonepegHi POKW, a TaKOMXK MOKa3HWK
peHTabenbHOCTI iHBECTUL,iN:

EBIT
ROS = ——+ 100%, (1)

ne EBIT — onepauiiHuii npumbyTok (oo cnnatu
noAaTkis i BiACOTKiB);
SALES —Bupyu4Ka Big peanisauii npoaykuii.
Po3paxyHKM peHTabenbHOCTI NigNnpMEMCTBA HaBeaeHi
y Tabn. 4.

OiANbHOCTI MpAT «MonTaBCbKuit 3K» LOUiNbHO
Tabauua 4 NMoKasHUKM BUPYUKK Ta NpnbyTKy MpAT «Montascbkuii I3K»
. Bupyuka, Banosuit npubyToK, Yuctuii npnbyTok, PeHTabenbHicTb,
Mepiog,
TUC IPH TUC TPH TUC IpH %
2015 14969052 5923879 4442909 29,68
2016 16946256 7920047 5940036 35,05
2017 20378679 11098586 8323939 40,85

Jrepeno: po3paxo8aHoO i3 BUKOPUCMAHHAM hiHaGHCO80I 38imHOCcMIi nidonpuemcmea

CxemMaTM4HO NPoaHaNi3oBaHi NOKA3HMKM NpeacTaBAEHi Ha puc. 3.

25000000
20000000 — ———  —e=Bupyuka

& 15000000 - e
Q == BasnoBui
£ 10000000 ﬁi MPUBYTOK
5000000 ! Y 1 CTUTU I
nNpubyTOK

0
2015 2016 2017
Pik

PucyHoK 3 — MoKa3HUKK BUPYYKM Ta NpubyTKy NpAT «MontaBcbKuii NR3K»

Lcepeno: po3pobaeHo asmopamu Ha ocHo8i mabi. 4
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Omke, [MpAT «MontaBcbkuit  3K»  cTabinbHO
OYHKLIOHYE Ha 30BHILUHbOMY PUHKY, OCKi/IbKM 3@ OCTaHHI
TPU POKU KOJIMBAHHA OLiHIOBAHMX MOKa3HUKIB HE3HAYHI, a
peHTabenbHiCTb NpM LbOMY BapiloeTbcA Big 29 % A0
maike 41%, WO € BMCOKMM MOKasHUMKOM. OCHOBHUMM
KaHanamu 36yTy nignpuvemcTBa € nNpAMUA  NPOJAXK

PUANYHUM Ta Gi3M4HMM ocobam. JloricTUYHI NOTOKM
po3nogjineHi 3a TpboMa Hanpsimkamu — nopt MiBaeHHUN,
nopT Iamain, 3axigHui KopAoH — y chiBBiAHOLWEHHI 50 % :
20 % : 30%. HavinowwupeHiwi KaHanu 36yTy npeacTaBfeHi
Ha puc. 4.

MNpAT «MNontaBcbkuin M3K

MpAT «MonTaBcbkuin MN3K

MpAT «MonTaBcbkuii 3K

v

v

v

CnoxunBau

MigpagHa opraHisauia

CybnigpagHa opraHisauis

v

v

Cnorkusauy

MigpaaHa opraHisauin

v

Cnorkusau

PucyHok 4 — Kananu 36yTy NpAT «Montascbkuii F3K»

[rcepeno: po3pobaeHo asmopamu

Cnupatoumce Ha pesyabtatm SNW-aHanisy, [MpAT
«MonTtascbknit  3K»  HagaHi pekomeHpauii  wWwoao
YOOCKOHaNeHHA 36yToBOI AiANbHOCTI MiANPUEMCTBA Ha
OCHOBI 3aCTOCYBaHHA iHbopMaLiiHO-NporpamHumx
pileHb. 3aNpPOMNOHOBAHO MEpPLMA HaNpPAMOK PO3BUTKY
cuctemmn 36yTy — YAOCKOHANEHHA Y KaHani npAmMX
npoAaxis LPUANYHUM ocobam. OAHUM i3 cTpaTeriyHmx
3aBgaHb ana MpAT «MNontaBcbkuit M3K» € 36inbweHHA
obcsariB BUpobHMLTBA OCHOBHMX LEXiB Ta Nigpo3ainis Ha
25%. Lle 3aBaaHHA notpebye o6pobKM Bennkoro obcary

OaHUX NpO MNOTEHUiMHUX Ta MOTOYHMX CMOXKWMBAYiB, a
TaKOXX OCHOBHI acneKkTu ix B3aemogii. Ana po3B’A3aHHA
OAHOro  3aBAA@HHA  aKTyalbHUM | epeKTUBHUM €
YyNpOBaAKeHHA Ha nignpuemctsi npodecitHy CRM-
CUCTEMY, AKA € Cy4aCHO iHPOPMaLLiMHOI TEXHONOTIED B
NUTAHHI YyNPaBAiHHA B3AEMOZIEID i3 KNiEHTAMU. Y AKOCTI
ONTUMa/IbHOI CUCTEMMU, KA BiANOBIAAE LiNAM Ta 3a4a4am
MpAT «MonTtaBcbKkuii 3K» nponoHyeTbca npuabaHHs
nporpamHoro piweHHA «bIT.CRM 8», oo cknagy AKoro
BXOAATb TPY PYHKLiOHANbHI mogyni (Tabn. 5).

Tabnvua 5 ®PyHKUioHaNbHi moxkausocTi «BIT.CRM 8»

DyHKUiOHaNbHUI MOoay b

DyYHKLT

Marketing Automation

MnaHyBaHHA MapKETMHroBOi KOMNaHIi, aHani3y ii pe3ynbTaTiB ANA KOXKHOI LinboBOI
rpynu, NpoOAYKTY, PEerioHy, ynpaBniHHA KOMYHIKaliAMM, aHanis UinboBux rpyn i
$OpPMYBaAHHSA LiIbOBUX ayAUTOPIN A1 MAPKETUHIOBUX KOMYHIKaLLIN.

Sales Force Automation

MporHo3yBaHHA NpoAaxiB, yNpPaBAiHHA KOHTAKTaMW, YNpPaBAiHHA OMNepaTUBHOMO
poboTol0 3 KAiEHTaMM; YNpaBAiHHA MOM/MBOCTAMMW, YNPABAIHHA AOKYMEHTaLJ€to,
aHani3 UMKy Npoaaxis, reHepaLisa 3BiTHOCTI.

Customer Service & Support

YnpaBniHHA UeHTpom 06pobku 3BepHeHb KhieHTiB (Call Center), ynpaBniHHA
KOHTaKTaMM i3 06CyrosyBaHHA, yNpaBAiHHA YeProBiCTio 3a8BOK KAIEHTIB.

[bxepesno: cknadeHo asmopamu

CTpyKTypHa cxema nporpamHoro piweHHa «BIT.CRM 8» ans MpAT «MNontaBcbkuin N3K» HaBegeHa Ha puc. 5.
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ICHytOYi cnoxkmBaui:
—3aABM Ta CKapru;

— iHpopmaUinHi 3annTy;
— HOBi 3aMOB/EHHA.

MoTeHU,iMHI cnoKueavi:
— iHpopMaU,inHi 3annTy;
— BiATYKKN Ha peKknamy;
— HOBi 3aMOB/EHHSA.

KoHTpareHTu (napTHepw):
— iHbopmauirHi 3anuTy;
— onepaTMBHa poboTa.

KaHanu B3aemog;ii

3osBHiWwHiI BA;

TenedoHis Beb-nopTtan EnekTpoHHa nowTa dakc SMS/WAP
BIT.CRM 8
€annni L"e.HTp Mpogaxi MapKeTuHr Cepsic
KOHTaKTIB | | |
v

CxosuLle AaHMX

CrtparteriyHe
KepiBHULTBO:

— [aHi NPo NOTEeHLiMHMX
CNOXMBaYiB;

IHTerpayisa 3 iHWKUMKM Nigpo3sginamm

— CTpaTeria npoaaxis

— 06MiH gaHuMm 3

i MapKeTuHry;
— npasunna

iHWKMMM KOMNaHiaAMN. |

| 06CNyroByBaHHs;

AreHTCbKa Ta
perioHanbHa mepexi

~—

— 3BiTHICTb Ta
BHYTpiWHI cuctemmn aHaniTuKa.

(dinaHcK, 06niK)

PucyHoK 5 — ®yHKUioHanbHi 6n10KkK «BIT.CRM 8»

Lcepesno: po3pobaeHo asmopamu

EdekTnBHicTb ynpoBaaKeHH:A CRM-cuctemmn
oyeBmpgHa. [Mlepw 3a BCe, 3HA4yHy poO/b Bigirpae
CKOPOYEHHA PiBHA TOBAPHMX 3anacis. [lpyrum Ba*KNMBUM
KpUTEpPIEM € 3pOCTaHHA NPOAAXKiB 38 PaXyHOK MOX/INBOCTI
HaZaHHA CMOXMBA4YeBi PI3HUX KaHaniB nNpoaaxis Ta
NpPOono3unLin LiKaBUX MOMY CynyTHiIX TOBapiB, BUXOAAYM i3
«icTOpii» nNOKynoK. TpeTin BaXkAWBUK Kputepin —
niaBuULeHHA  edeKTUBHOCTI camux  onepauii, LWo
[OCArAaeTbCA 32 PaXyYHOK CKOPOYEHHSA Yacy TpaH3aKLil, Big,
3aMOB/IEHHA A0 NPUMMaHHA | BifBaHTaXKEHHA ToBapy.
YeTrBepTUM GAKTOPOM € 3HUKEHHA OnepauiiHUX BUTPaT.

Tumyacosi BuTpaTh nepcoHany MpAT «MontaBcbKkuii N3K»
Ha BWKOHAHHA Aji, HeobXxigHux pgns pobotn 3i
CMOXKMBaYeM, npwu 3aCTOCYBaAHHi CRM-cuctemu
CKOPOTUTLCA HA 20-30%. Tomy CniBpOBITHUKK Npw Til Ke
YMCceNnbHOCTI BUKOHATb binblumii obcar poboTn, a oTKe,
3MOXYTb 3a TOW Ke 4ac 06pobuTn 6inbly KinbkicTb

CNnoXXmBayie Ta 3apobutM nponopuiltHo  Binbwwnit
npubyTtok.  [oceig  peanizoBaHWX  MPOEKTIB i3
ynpoBagxeHHA  «BIT.CRM 8» nokasaB  HacCTynHi

pe3ynbtatt ana MpAT «NontaBcbkuii I3K» (Taba. 6).

Tabnunua 6 EKoHOMiUHi edekTu Big ynpoBaaKeHHA «BIT.CRM 8» Ha MpAT «MonTtaBcbkuii IR3K»

EKOHOMIYHMI edeKT 3HayeHHsA, %
36inbweHHn obcary nposaxis 5-10
3HUKEHHA BUPOOHMYMX | onepaLinH1X BUTpaT 10
3MEeHLIEeHHA CKNaACbKUX 3anacis 10
3HWUKEHHA onepawiiHMX Ta ynpasBaiHCbKUX BUTPAT 15-20
EKOHOMIiA 060OPOTHUX KOLWTiB 3-5
3MeHLLEeHHA LMKy peanisauii npoayKuii 25-30
3HUMKEHHA KOMEpPLiMHMUX BUTPaT 30-35
3MeHLweHHs aebiTopcbKoi 3aboproBaHOCTI 10-15

Lcepeno: cknadeHo asmopamu
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HactynHMmM HanpAmMKOM € yAOCKOHANEeHHA KaHany
36yTy npoaykuii ana ¢isMyHMx ocib nianpuemcTea i3
BUKOPMCTAHHAM MapKeTUHroBoi KOMyHiKauii. JouinbHUm
€ NPOCYyBaHHA KOPNOPaATMBHOrO CalTy MiZnpuEMCTBA 3a
[OMOMOrOK KOHTEKCTHOI peknamu Ta SEO-ontumisauii.
KoHTeKCTHa peknama — Lie KOHTEKCTHO-3a/IeXHi peKnamHi

TEKCTOBI OrosioweHHn abo H6aHepw, sKi BigobpakatoTbCA
nia psAkom nowyky abo y npaBiit KOIOHLI NOLWYKOBOT
CUCTEMM 33 3anNuUTamm Kopuctysadis. OpieHTOBHI BUTpaTH
Ha YNpoOBajXEHHA [OAHOI peKkomeHAauii HaseaeHi y
Tabamui 7.

Tabnvua 7 BUTpaTH Ha CTBOPEHHA KOHTEKCTHOI peknamu Ha MpAT «MonTtaBcbKuii F3K»

CraTTta suTpaTt Cyma, rpH
CTBOpPEHHA KOHTEKCTHOI peknamu B « AHAEKC» 2000
CTBOpEHHA KOHTEKCTHOI peknamu B Google 2000
PeknamHuii 61o4KeT Ha peknamHy KamnaHito B «AHAeKe» i Google 5000
SEO-onTumisauia cauty 3000

[ncepeno: cknadeHo aemopamu

SEOQ-onTumizauia € HalbinbWmnm gxKepenom A0CTyny

00 iHpopmauii B IHTEpHETI Ta OCHOBHMM METOLOM
npocyBaHHsa canty [11, c. 342]. 3a pesynbTaTamu
NPOBEAEHOr0  CTAaTUCTUYHOTO  AOCAIAMEHHA  AaHWUX

nowykooi cuctemn Google, y cepegHbOMy Ha MicALb
KOPUCTYBaYi 34JiACHIOIOTb 6AM3bKO N'ATU TUCAY 3anwuTis,
MoB’A3aHUX i3  PUHKOM  3ani3opyfaHOi  npoaykuii.
KnioyoBMM  MOKa3sHUMKOM  ePEeKTUBHOCTI  KOHTEKCTHOI
peknamu B IHTepHeT-MapKeTUHry € nokasHuk CTR, wo
BMAB/IAE YACTKy KOPMCTYBa4iB CaWTy, AKi nepenwan no
pPeKNamMmHOMY OroJIOLIEHHIO Bif, 3arasibHOI KifbKOCTi 0OCib,
AKi Moro nobaunnm:
CTR =

imzf::az];ion *100% (2)
ae click — ye KinbkicTb KOpucTyBauiB, AKi nepenwan
Ha cauT, oA,
impression — ue
OronoLeHsb, oa,.
CepepHivi nokasHuk CTR pna pgaHoro puHKy 36yTy
cTaHoBUTL 10 %. Lle o3Hauag, WO N'ATb TMCAY MNOKasiB
oronoweHb AagyTb npubansHo 500 BiaBigyBayiB Ha
KOpPMNOpPaTUBHUA CalT nignpuMemcTBa. AKWO cepegHA
KinbKicTb 34iMcHeHMX 3amoBneHb i3 100 BigBiayBauis
caliTy byge piBHa cemMM, TO MOXKHa CNPOrHO3yBaTH, LLO Y
cepeaHboMy b6yae 3'ABnATUCA 35 HOBUX KAIEHTIB Ha
Mmicaub. Buxogsaum 3 npaktukm NpAT «MontaBcbkuin 3Ky,
Cyma cepegHbOi 3afBKM Bifg po3gpibHOro KiieHTa

3arajibHa  KifbKiCTb  NOKasiB

ctaHoBuTb 3000 rpH, TOMy LWOMICAYHA BUPYYKa BIA
peKkaaMmn KoprnopaTUBHOro canTy cknage 105 Tuc. rpH, Wwo
CTaHOBUTbL NPMBAN3HO 1,3 MAH rpH/piK. YncTuin npnbyTok
Bi/, PO3LIMPEHHA PUHKIB 30yTy Ha 25 % i3 ynpoBagKeHHAM
«BIT.CRM 8», BMBeAEHUI i3 ypaxyBaHHA MOCTIMHUX Ta
3MiHHMX BUTPAT Ha BUPOOHMLLTBO CKaAe 3 MJ/IH FPH Ha piK.
Cnvpatoumcb Ha OTPUMaHI AaHi, BigbyaeTbes 36inblweHHA
PiYHOT BUPYYKM NigNPUEMCTBA HA 4,3 MJIH TPH.

BucHoBKK. OTXKe, 0gHUM i3 NPIOPUTETHMX 3aBAaHb
YOOCKOHaNeHHsA 36yToBOI AianbHOCTI MiANpUEMCTBA €
3acToCyBaHHA iHGOPMALIMHMX pilleHb MPY NOAIMWEHHI
K/IIOYOBUX  MapameTpiB il po3BUTKY. Y  npoueci
OOCNigXKeHHss Oynn  BUABNEHI pe3epBM  3POCTAHHSA
edpeKkTMBHOCTI 36yTOBOI gisnbHocTi MpAT «lMonTaBcbKui
MBK» Ta 3anponoHoBaHi peKomeHgauii womo i
YAOCKOHANEHHA NO KOXHOMY i3 iCHYIOUMX KaHanis 36yTy.
MpoBeneHU EKOHOMIYHWI aHani3 MnoKa3aB BUCOKY
epeKTMBHICTb Bif, 3aNpPOMOHOBAHWX peKoOMeHAaLin, Wwo

nonArae y  AoAaTKoBomy  36inblueHHi  4MCTOro
OMCKOHTOBaHOro  npubyTky.  OCHOBHi  TEOPETUYHI
NOJIO}KEHHA Ta BUCHOBKW [OOCAIAMKEHHA MOXKYTb OyTH
BUKOPUCTAHI ANA NOAANbLIOFO  BMBYEHHA MWUTaHb,
nos’A3aHnx i3 opraHisaujieto iHbopmaujinHoro
3abe3neyeHHA NOTOYHOI  BUPOOBHMYOI  AianbHOCTI
MeTanypriiHoro nignpMEMCTBA Ta YAOCKOHANIEHHAM

36yTOBOI AiANbHOCTI i3 3acTOCyBaHHAM iHPOpPMaLiMHUX
TEXHONOTIN.
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