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AjanToBaHa MeTOAUKA yIIPaB/JdiHHA MAPKETUHIOM B3a€EMOBIJHOCHH y MeXKax peaJstizanii Xo/1icTHYHOL
KOHILeNLii MapKeTHHTY Ha MiANPHUEMCTBAX

Anomayia. Cmamms npucesiueHa meopemuyHoMy 06TpyHMYE8aHHI0 ma po3po6yi adanmosaHoi memoduku ynpasaiHHs
MapKemuH20M 83AEMOBIOHOCUH Yy Medxcax peasizayii xonicmuyHoi koHyenyii mapkemuHay Ha nionpuemcmeax. Y npouyeci
pobomu docaidxceHo cyvacHi mpaHcgopmayii puHkosozo cepedosuwa ma niokpecsneHo obmexceHicmb mpaduyitinux nioxodis,
opienmosaHux Ha gikcayito pazosux onepayill Kynissi-npodaxcy. KonkpemuszosaHo nomenyian imniemenmayii coyionoaivHoi
meopii «<koHeow0» ma cmpameziil niompumku 38’s13ky 0151 3a6e3neveHHs 6e3nepepsHocmi 83aemodii 3i cmeliikxosdepamu.

Y docaidsxcenHi HasedeHo apzaymeHmu wjodo HeobxidHocmi 06’€OHAHHSI 8HYMPIWHBLO20 nomeHyiany nepcoHasy ma
308HIWHIX KOMYHIKayIliHUX cmpameziti nionpuemcms. YcmaHo8.1€HO, W0 8UKOPUCMAHHS COYianbHUX Mepedc sik Mediamopie y
nepiodu Huswkoi KynigenbHoi akmueHocmi 00380/5€ Higenreamu pusuku 3MeHWeHHs 008ipu 3 60Ky cmelikxosdepie ma
nodosamu «KOMYHIKayiliHi po3pueu». 3anponoHO8AHO A8MOPCLKY MemoduKy, WO OXONJAI€E 4omupu J02i4Hi emanu: 8id
ceemeHmayii napmHepcvkozo cepedosuwia 3a pigHem cmpameziyHoi 6ausbkocmi do gopmysaHHs yugpposux ekocucmem
cnibHo20 cmeopenHs YiHHocmi. IlidkpecaeHo, wjo pesysbmamu po6omu cnpsiMo8aHi HA MpaHCHOpMayito KOPOMKOCMpPoOKO8oi
npuxusbHocmi Kaienmie y cmaauti kanimaa 8i0HoCuH nionpuemcmaa, wo € yHdameHmaabHOW yMO80H 3a6e3neyeHHs 1io2o
cmpameziyHoi cmitikocmi ma KOHKypeHmocnpoMOXCHOCMI.

Knawyoesi caoea: ynpasainHa mapkemuH20M 83AEMOBIOHOCUH; X0AICMUYHUL MaApKemMuHe; cmpameziyHe napmHepcmaso;
Mode/1b «KKOHBOH»; KOMYHIKAYIliHi po3pusu; 3a/1y4eHicmb nepcoHany; yugposi ekocucmemu MapkemuHay.
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Adapted Methodology of Relationship Marketing Management within the Implementation of the Holistic
Marketing Concept at Enterprises

Abstract. Introduction. The article considers the conceptual transformation of marketing paradigms in response to
the growing complexity of the global business environment and the total digitalization of social interactions. The necessity of
transitioning from discrete buying-selling operations to a comprehensive system of sustainable partnership support is
highlighted. Traditional approaches, which prioritize short-term financial results over long-term stakeholder loyalty, are proven
to be insufficient within the framework of the holistic marketing concept. The problem of «interaction gaps» during periods of
low purchasing activity is defined as a critical factor leading to decrease in trust and the loss of competitive advantages.

Purpose. The aim of the study is the theoretical substantiation and development of an adapted methodology for the
management of relationship marketing based on holistic principles. The research focuses on integrating psychological models of
interaction and digital mediators to ensure the continuity of value formation.

Results. An original four-stage methodology for managing marketing relationships is proposed. The structural
components of the partnership environment are specified using the sociological Convoy Model Theory, which allows for the
differentiation of stakeholders based on their strategic proximity to the enterprise. The importance of the «inner circle» of
strategic partners is emphasized, where the transition to value co-creation occurs. The role of personnel as active subjects of
relationship formation is described, and the convergence of internal corporate values with external communication promises is
substantiated. Special attention is paid to the implementation of relationship maintenance strategies, where the mechanism of
pro-active reminder management is defined as a tool for overcoming communication gaps. The functions of social media and
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digital platforms as mediators of interaction are highlighted, ensuring the effect of brand presence regardless of the frequency of
current operations. The transformation of emotional attachment into stable behavioral cooperation is confirmed as the highest

form of loyalty in a holistic management system.

Conclusions. The transition to a model of continuous partnership support is confirmed as a fundamental requirement
for the strategic sustainability of modern enterprises. The practical significance of the developed methodology is defined by its
ability to provide a systematic approach to bridging communication gaps and building long-term relational capital. The
prospects for further research are identified in the field of analyzing the impact of artificial intelligence on the personalization of
partnership interaction and the ethical aspects of using psychological models in the digital marketing environment.

Keywords: management of relationship marketing; holistic marketing; strategic partnership; convoy model;
communication gaps; employee engagement; digital marketing ecosystems.

JEL Classification: L14; M31

MoctaHoBKa npobnemu. Y cyyacHWX ymoBax
OYHKUIOHYBAHHA PUHKIB, AKMM MNpPUTaMaHHi BUCOKUM
CTyniHb  HecTabinbHoOCTi, rnobanbHa uudposizauis,
nocTiiHa TpaHcdopmaLia CnoXKMBYOI MOBEAiHKM TOLLO,
TpaauuiMHa TpaHCaKUiliHa napagurma  MapKeTUHry
OCTaTOYHO BUWYepnye cBilW noTeHuian. OpieHTauis Ha
pa3oBi onepayii Ta MaKCUMMmi3auito KOPOTKOCTPOKOBOro
nNpuoyTKy Bce binblle MOCTYNaeTbcsa MicLem cTpaTerii
dopmyBaHHA AOBroCTPOKOBOI NI0A/LHOCTI Ta po36yn0Bm
CTanuUX MNapPTHEPCbKMX 3B’A3KIB. Y LbOMY KOHTEKCTI
MapKeTUHI  B3AEMOBIAHOCUMH BUCTYMAE He MPOCTO
OKPEMWM iHCTPYMEHTOM, a BAXK/MBUM €/1EMEHTOM
XONICTUYHOI KOHLLeNUii MapKeTUHrY, A& KOXKEeH KOHTAKT 3i
CTEMKXONAEPOM PO3rNALAETHCA AK IHBECTULLA.

AKTyanbHIiCTb AaHOi Npobaemn NOCUIOETLCA TUM, WO
Nonpu 3HaYHy KiNbKiCTb TEOPETUYHMX HanpaltoBaHb, Ha
NPaKTULi ynpaBaiHHA MapKETUHIOM B3aEMOBIOHOCUH
4acTo 3BOAMTbCA A0 CYTO TEXHIYHOI imnaemeHTauil
CUCTEM YNpPaBAiHHA B3AEMOBIAHOCMHAMW 3 KNiEHTAMM
(CRM-cuctemun) abo po3pobKM TUMOBUX MpoOrpam
noanbHocTi. Taknin By3bKUIN Nigxia, irHopye NcuxonorivyHy
rMMbuHyY B3aEMoAji, PoO/ib emoLilHMX ApaiBepiB Ta
OVNHAMIKY KOMMNIEKCHUX CUCTEM CMiBMpaLi 3 KAYOBUMU
CTEMKXONAEpPamM, WO € KPUTUYHO BaxKAUBUM Yy
TenepiwHiM 4ac. BWHMKae o06’ekTMBHa noTpeba vy
po3pobui aganToBaHOI MeTOAMKM, AKa 6 [o3BoAMAA
iHTErpyBaTM MapKETUHI B3aEMOBIGHOCUH Yy 3arajbHy
CUCTEMY  XONICTUYHOTO  MApKeTUMHTry  NigNPUEMCTBA,
3abe3nevyoun CUHEPTilo MK BHYTPILWHIMKX Npouecamu,
UMOPOBMMM KOMYHIKALiAMM Ta LHHICHOIO OpieHTaUi€et0
bi3Hecy.

AHania ocCTaHHiX AocnigKeHb Ta nyb6aikauin.
HaykoBui AUCKYPC LLOAO0 MapKETUHTy B33aEMOBILHOCUMH
OXOMNJIIOE LWMPOKE KOO NUTaHb: pyHAAMeEHTasbHi 3acaam
[OBipM Ta NpuUXMAbHOCTI, cneumdika B3aemogjii vy
cyyacHomy  uubpoBOMYy  CepeoBMLLI, BMBYEHHA
NCUXONOFIYHMX ApaiiBepiB NOANbHOCTI, PO/ib NEPCOHaNy B
po3byaoBi 3B’A3KiB 3i cTenkxongepammu Towo. OKkpemi
ACNEeKTM LUMX MPOLECIB BUCBITAEHI Yy Mpauax TaKux
HayKoBLiB AK A. Posapio, B. MoraHecosa, . Paiini, E.
Oxenme, E. Yay, K. Kananarininnai, K. Hiuesiy-Ckott, M.
Axrapi, M. l'opanbumnk, M. CaaT, P. MopraH, ®. Cimc, X.

Kacaka, X. Minni, W. XaHT Ta iH. [lpoTe nuTaHHA
dopmyBaHHA uinicHoi METOANKH ynpaBAiHHA
MAPKETUMHIOM B3aEMOBIOHOCUMH Yy MeXax peanisauii
XONICTUYHOI KOHUENLUii MapKeTUHry Ha nNignpueEMCTBAX
3a/IMLIAETHCA HEAO0CTaTHbO PO3KPUTUM, @ TOMY NoTpebye
6inbw  rAMBOKOro TEOPEeTUYHOro Ta  MPUKNALHOrO
[,00NpaLLoBaHHA.

dopmynioBaHHA Uineit AocnipgKeHHA. Bpaxosytoun
aKTya/ibHiCTb  nNpobnemun, MeTow JaHoi  CTaTTi €
TeopeTnyHe O6rpyHTYBaHHA Ta pPO3pobKa aganToBaHOi
METOANKU YNPaBAIiHHA MAapKETUHIOM B33aEMOBILHOCUH Y
MeXax peanisauii XoNiCTUYHOT KOHLENLii MapKeTUHIY Ha
NiANPUEMCTBAX, WO BPaxoByBaTUMe AMHAMIKY Cy4acHOro
PUHKOBOrO  CcepefoBMLLa, MCUXONOTiYHI  acnekTn
NIOANBHOCTI Ta CyYacHi iHCTpyMeHTH LMdpoBOi B3aEMOLl.

Buknag OCHOBHOro martepiany  AOCNipXKEHHA.
Peanizauia XONICTUYHOT KOHLenu,i MAPKETUHTY
nepenbavae iHTerpoBaHWi nigxip A0  ynpaBAiHHA
bisHecom, [e MapKeTUHr B3aEMOBIAHOCMH BUCTYMNAE
OfHUM 3 KNHOYOBUX BEKTOpIB bopmyBaHHA

[0BrOCTPOKOBOI /I0A/IbHOCTI CTEMKXOAepiB.

Ha BiamiHy Big TpaguuiiHOro TpaHCaKUifAHOro
niaxony, B AKOMY OCHOBHWI QOKYyC CNpAMOBaHMIA Ha
ob6cAr pasoBMx MNpPoAakis, 3arasibHa MeTa MapKeTUHTY
B3aEMOBIAHOCMH nonArae B ToMy, wWO6 nigBULNTK
NPOAYKTUBHICTb MAPKETUHIOBUX iHiuiaTns i
nepeKkoHaTmcA, WO BCi CTOPOHM, 3anydeHi 4o uux 6isHec-

npouecis (9K NigNPUEMCTBO, TaK i WMOro KAOYOBI
CTeMKXonaepu), OTPUMYIOTb B3aEMHY UiHHicTb [10].
TobTo, moBa iae NpPo cTpaTeriyHi Wini Ta pilleHHs, LWo
nepegbavaioTb  nobyaoBy  MiLHMX  AOBroTpMBanmx
BiAHOCUH.

TeopeTU4HUi dbyHOaAMeEHT MapPKETUHTY

B32EMOBIAHOCMH 6A3yeTbCA Ha TaKUX PyHAAMEHTANbHUX
KOMMOHEHTaX, AK [0Bipa, MNPUXUNbHICTb, edeKTUBHA
KOMYHiKaUisi, AKicTb 06cnyroByBaHHsA Ta iH. [3, 10]. doKyc
Ha nepeniyeHNUX KOMMOHEHTaX O3HAYaE, WO YTPUMaHHA
KNIiEHTIB, TOBTO KNHOYOBUX CTEMKXONAEPiB, € NEepWwum
npioputeTom npu peanizauii MAPKETUHTY
B3aEMOBIOHOCUMH Yy  LiANBHOCTI  NiANPEMCTB, WO
BifobparKeHO B pamMKax iCHyHYOi TeopeTuyHoi mogeni
(puc. 1).
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MﬂpKeTllHr B3a€MOBITHOCHH

JIorIs/1 32 KTEHTaMH

KomyHikaris

IToGynoBa 10BipH

| SIKICTh 0GCITyTOBYBaHHS

VYTpUMaHHA KITI€HTIB

PucyHok 1 - TeopeTuuHa Mogenb BNMBY MapKETUHTY B3AEMOBIAHOCUH Ha YTPMMAHHA KAIEHTIB

[#cepesno: y3aeanbHEHO a8MOPAMU Ha 0CHO8I [3]

Kpim uboro, icHye KnacnyHe npeacTaBAEeHHA npouecy
peanizauii MapKeTUHry B3aEMOBIAHOCUH, AKUI BK/IOYAE B

PopMyBaHHA

Meta
* Ilizeumenns epeKTHBHOCTI
* Tomimmennsa edeKTHEHOCTL

cebe HacTynHi etanu: ¢opmyBaHHS,
BpAAyBaHHA, BUKOHaHHA (puc. 2) [10].

ynpaBaiHHA Ta

VnpaBliHHA Ta BpAIAyBaHHA BHKOHaHHA
BusHaueHna porei
Komynixauia
PesyabTaTH
BIIHOCHH

IIporpamu

* MapkeTHHr Se3nepepEHOCTI
* MapKeTHHT OIHH Ha OJHH

* IlapraepctEO

KaienTn
* Kpurepii
¢ Tlpounec

VaromxeHHA npouecie

Morueania npauiBHHKIE

MOHITOPHHIOBHIX IIpoLIeC

* ®dinHaHCOBI

* MapkeTHHroB1
* Crpareriqsi
Onepauiitai
3aransH1

EBoonis

L4 Hunr
* 3apepmeHHs

PucyHoK 2 - CTPyKTypa NpoLecy MapKeTUHry B3aEMOBIAHOCUH

[#cepeno: y3a2anbHeHO a8mopamu Ha ocHosi [10]

Cnig,  3a3HauuTu, WO eTann 3  BigNOBIAHUMM
npouecamu, Bi3yasizoBaHi Ha puC. 2, MalOTb OAHAKOBY,
ane pi3Hy Ba*K/JMBICTb, 30Kpema:

* eTan QOpPMyBaHHA CMNPSMOBAHUIA Ha 3BY)KEHHSA
LiNbOBUX PWHKIB B KOHTEKCTI CermeHTaLii KAieHTiB Ta
Bnbopy KNO40BOI cTparerii MapPKETUHTy
B33aEMOBIAHOCHUH;

* eTan ynpasniHHA Ta BPAAYBAHHA CNPAMOBaHUM Ha
BM3HAYEHHA BWAIB  AIANLHOCTI, AKi  CNPUATUMYTb
cniBnpaui Mix GyHKLIOHaNAbHUMKU TPYNamu, 3aay4eHUMm
B NPOL,ECH B3AEMOBIAHOCUH Y MAPKETUHTY;
e€Tan BWKOHAHHA CNPAMOBAHWWA HA  OUJHKY
baKTUUHMX pes3ynbTaTiB nonepesHbO BUKOHAHWUX Al y
po3pi3i ¢iHAHCOBOro, MapKEeTUHroBOro, CTPaTeriyHoro,
ornepaujinHoro Ta 3arasbHoro acnekTis [10].
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Tako, BapTO 3a3Ha4yMTH, LWO OKpemy poab Yy
3abe3neyeHHi CTIMKOCTI MapKeTUHIoBMX 3B’A3KiB Bigirpae
3[4aTHICTb NIANPUEMCTBA 40 YNPaBAiHHA KOHAIKTamM,
WO € KPUTUYHO BaXAMBUM GAKTOPOM  YTPUMAHHA
CNOXMBAYiB Y BUCOKOKOHKYPEHTHUX CEKTOPAX PUHKY [2].

EKOHOMIYHA [O0UINbHICTL BNPOBAAKEHHA MAPKETUHTY
B3aEMOBIAHOCUH nNiaoTBEPANKYETLCA YNCNEHHMMMU
OOCNISXKEHHAMWU: TaK, YTPUMAHHA iCHYKOYOro KJ/i€HTa
KOWTYE nNigNPUEMCTBY B cepeaHbomy Yy 6-7 pasis
JelleBlUe, HiXX 3anydyeHHA HOBOro, a MiABULLEHHA
KoedilieHTa YTPUMaHHA nnwe Ha 2% 34aTHe NPU3BECTU
[0 MOTEHUIMHOIO 3HWMKEHHA 3aralbHUX MapKeTUHIOBMX
BMTpaT Ha 10% [5, 8].

IcHytoue TEOpETUYHE 6ayeHHn MapKeTUHry
B3aEMOBIAHOCMH i MOro [AOUiNbHICTb € [A0CTaTHbO
aprymeHTOBaHMM i 3pO3yMinuMm, ane, Ha Hawy AYMKY,
onucaHa KJacMyHa Mogenb npouecy MapKeTUHry
B33aEMOBIAHOCUH notpebye KOHLLeNnTyanbHOro
PO3LWMPEHHS. Xo4Ya LUEHTPaNbHUI enemeHT Liel cxemu
(«ynpaBniHHA Ta BpAAyBaHHA») nepeabadvac KOMMAEKCHe
yNpaBAiHHA, Ha NpaKTULi BiH YacTo OBMeXKyeTbca cyTo
onepauinHMm piBHem Ta ¢oKycom Ha o¢ikcauii pasosux
onepavwiin KyniBni-npoaay.

Mu npunyckaemo, WO ANA MOBHOLIHHOI peanisauii
XONiCTUYHOrO niaxoay. cTpareria nobyaosu
B33aEMOBIZAHOCMH Ma€E ByTN JOMOBHEHA MEXaHI3MamM, fiKi
BUXOOATb 3@ MeXi CyTO TEeXHONOrYHOro CcynpoBoay.
EdeKTUBHICTb cy4yacHOi moeni 3a/eXuTb Bif, 34aTHOCTI
nignpMeEMcTBa iHTErpyBaTU MiXKOCOBUCTICHI MCMUXONOriYHI
nigxoaun Ta 3abesneyyBaTu NiATPMMKY 3B’I3Ky B nepioam
KKOMYHIKaLiMHUX pO3pMBiB» — KOAM npama notpeba y
NPoOAYKTI BiACYTHA, a cnoxkueady (abo iHWKUIA KANiEHT)
nepebyBae nosa MmexKamu aKTMBHOI ¢asu npouecy

npuAabaHHA.

AprymeHTalia  BMCYHYTOTO  HamMM  MNPUNYLLEHHSA
6asyeTbca Ha HeobxigHocTi iHTerpauii
MiXANCUUNAIHAPHUX nigxozis bo CTPYKTYypH
XONICTUYHOTO  MapPKEeTUHry. 30Kpema, 3acTOCyBaHHA
Teopii «KoHBow» (Convoy Model Theory) moxe

[03BONIMTU TpaHCHOPMYBATU CRNPUNHATTA KAIEHTCbKOrO
[OCBigy: BiA CyKymHOCTI  ¢parmeHTapHUX onepauin
Kynisni-npoaaxky 40 GopmyBaHHA AMHaMIYHOI mepexi
3B’A3KiB, WO CYMNpPOBOAMKYIOTb CMOXMBAYa MPOTArOM
TpmBanoro 4vacy [11]. Ue 3miwye ¢oKyc i3 KOHTpoAtO
OKpeMMUX oOnepaliit Ha cTpaTeriyHe CYynpPOBOANKEHHSA
KNieHTa, pAge nNigNPUEMCTBO BUCTYNaE  CTabifibHUM
€1eMeHTOM MOro CoLiaNbHOro OTOYEHHS, WO 3abe3neyye
NCUXOJIOTIYHY CTiMKICTb B3aemogii.

Cnio, popatv, WO NpaKTUMYHA peanisayia  Takoro
CynpoBOAYy BMMAra€e BMPOBAAKEHHA  cneundidyHnx
cTpaTerii  NiATPUMKM  B3AEMOBIAHOCMH.  PaKTUYHI

LOCNigXEeHHA [0BOAATb, WO TpMBana B3aemogia 3
KNIEHTOM Ma€ O03HaKU «AUCTAHLiNHUX BiAHOCUMH», Ae
KPUTUYHO BAXK/IMBUM € MOAONAHHA «KOMYHIKALiMHWUX
po3puBiB» abo, iHWMMKW CNOBAMM, KLMKAIB 3aTULWILWA» 33
O0MOMOrot0 NPOAKTUBHOIO YnpaBAiHHA HaragyBaHHAMM
Ta OpieHTaLil Ha NoAii XMUTTEBOrO UMKy cnoxmeava [7].
TakMi nigxia NOTeHUiMHO MOXe HiBentoBaTU PUSUKK

3MEHLWeHHA A0BipM Yy nepiogn HU3bKOI KyniBenbHOI
aKTMBHOCTI 3 BOKY  K/IIOYOBUX  CTelKxosnaepis
nianpPUEMCTB.

LindpoBuit BUMip B3aEMOAi 3 KNiIEHTAMM B Cy4aCHUX
yMOBax nigCUNOETLCA BUKOPUCTAHHAM pi3HNX
COUjalbHNUX MepeX Ta iHWKMX Meaia-iHCTPYMEHTIB.
Pe3ynbTaTn perpecinHoro aHanisy niaTBepAXKyloTb, LLO
couianbHi Mepexi AitoTb AK NapanenbHUn meaiaTop Mix
MapKETUHIOBMMM  iHCTPYMEHTaMM  Ta  JIOANBHICTIO,
6e3nocepeHbO BMAAMBAOYM Ha CNPUMAHATTA  AKOCTI
38’A3KiB  [6]. BoaHoYac UinicHiCTb Takoi cuctemm
3abe3neyyeTbCA BHYTPILIHIM KOHTYpOM KOoMnaHii, To6To
— cyb’eKTMBHOIO Mo3uuiel0 nepcoHany. CniBpobGITHUKMK
nignpuUemcTs, byayun AKTUBHUMMU cy6’ekTamm
dbopmyBaHHsA B33aEMOBIHOCUH 3 KNHOYOBUMM
CTEMKXONAepamMu, BUCTYNAKOTb K/OYOBOK NIAHKOM, WO
TPaHCAIOE LHHOCTI NiANPMEMCTBA 30BHILWHIM NapTHepam
Ta iHWWMM KnieHTam, 3abesnevytoum nepexig  Big,
OeKnapaTtuBHOI NOANBHOCTI 0o peanbHOro
cniBpobitHMuTBa [4].

TakMM YMHOM, 3a3HaYeHi apPrymeHTU [03BONAKOTL
Ham nepenTu A0 MOAE/OBAHHA aAanToBaHOI MEeTOAUKMN
yNpasAiHHA MapKeTUHIOM B3aEMOBIAHOCUH.

MponoHoBaHa Hamu MeToamKa 6asyeTbcA Ha BiAMOBI
BiJ, CNPUNHATTA KAiEHTA AK 06’€EKTA KOPOTKOCTPOKOBOIO
BNAMBY Ta nepexoAi A0 MoAeni «Mepexi cranoro
cynposoay». OCHOBHMI aKLEHT 3MilLYETbCA 3 NiHIMHOro
pyXy CROXMBaya MO «BOPOHLi MNPOAANXKIB» [0 WOro
rnnbokoi iHTerpauii B cepefosBuuie NApPTHEPCbKOT
B3aEMOLIT 3 NiANPUMEMCTBOM, A€ UiHHICTb dopmMyeTbCA

6e3nepepBHO, He3aNneHoO Bif, 4YacTOTU  3A4iNCHEHHA
NOTOYHMX ONnepaLiit KyniBai-npoaay.

Mepwmm etanom B pamKax AdaHoi  mogeni
NPOMNOHYETbCA po3rnagatu CTPYKTYPYBaAHHA

napTHEPCbKOro cepenoBumLLa 3a NPUHLMNOM AUHAMIYHUX
Kin «KoHBOWO». TO6TO, 3aMiCTb CTaHAAPTHOrO KiNbKiCHOTO
aHani3y, Wwo 6a3yeTbca AMwe Ha AaBHOCTI, YacToTi Ta CyMi
onepauin Kynieni-npogaxy TOWO, MW MPONOHYEMO
BMKOPWUCTOBYBATU AKICHY CermeHTauilo 3a Mogento
«KoHBOolO» [11]. LUe po3Bonse audepeHuitoBaTH
KNHOYOBUX CTEMKXONAEPIB 3a PiBHEM iXHbOI CTpaTeriyHoi
61M3bKOCTI A0 NiANPUEMCTBA, 30Kpema:

* BHYTpPIlWHE KONO (A4p0): cTpaTeriyHi napTHepu Ta
NOANbHI  KMIEHTM, 3 AKMMKU BUOYAOBYETbCA MOAENb
CNiIbHOrO CTBOPEHHA LiHHOCTI; MapKETUHIOBa aKTUBHICTb
TPaHCPOPMYETLCA Y MOBHOLHHY B33aEMOAi0 BCcepenuHi
umdpoBux ekocucrem [9];

* cepedHe Kosno (30Ha cTabinizauii): KnieHTM 3
peryiApHO0  aKTUBHICTIO; OCHOBHMM  3aBAQHHAM €
NiATPMMaHHA BMCOKOI AKOCTI CTOCYHKIB Ta onepaTuBHe
HiBeNOBAaHHA KOHONIKTHMX CUTyauin ana HeponyweHHn
3MeHLeHHs abo nigapvey AoBipu [2];

* 30BHilUHE KOO (30Ha NOTeHLiany Ta O4YiKyBaHHA):
CMOXKMBAYi Ta iHWI KAiEHTU, AKi nepebyBaloTb y ¢asi
HW3bKOI aKTUBHOCTI @60 NULLE 3HAMOMNATLCA 3 BPEeHAOM.

Opyrum eTtanom NPOMNOHYETLCA pornsagaTm
06’egHaHHA BHYTPIWHIX KOMMETEHLUiM nepcoHany Ta
30BHilWHIX cTpaTerii nignpvemctea. [aHa meToAMKa
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nepenbavae, WO nepcoHan  MignNpPMeEMCTBA  Mae
po3rnAfaTMCA He MNPOCTO BWMKOHaBuem OYHKLiN, a
aKTUBHUM  CYO’€eKTOM, AKMIA  TPAHCAKE  LiHHOCTI
XONCTUYHOro MapKeTuHry. Ha ubomy etani BigbyBaeTbcs
CMHXPOHI3aLia BHYTPIWHIX HacTaHOB CcMiBPOBGITHUKIB i3
30BHILLIHIMW KOMYHiKaUinHMMK 0biusHKamM KomnaHii [4].
AKWO nepcoHan Ha cyb’eKTMBHOMY piBHI He noainsae
cTpaTerito  po3byaoBM  BIAHOCMH i3 KJAOYOBUMM
cTerKxongepamu, byab-aKi 30BHiLLHI 3ycunna
3a/IMWATUMYTbCA AEKNapaTUBHUMU | HE NpuU3BeayTb A0
peanbHOi NPUXUABHOCTI NAapTHepIB.

TpeTim eTanom NPOMNOHYETLCA po3rnAagat
NCUXONOTIYHY aganTauito Ta noAoNaHHA
«KOMYHiKaLUinHMX po3pueiB». Ha ubomy eTtani mwu
BMPOBAAKYEMO  iHCTPYMEHTapih ana  «ynpasaiHHA
naysamm» y B3aEMoZLii 3i cTerKkxonaepamu:
BMKOPMCTOBYIOUYM  aganToBaHi  cTpaTterii  NigTPUMKKM

3B’A3KYy, NiANPUEMCTBO iHILLIOE KOHTAKTK, WO 6a3yroTbea
He Ha B6akaHHi NpoAaTM NPOAYKT, @ Ha NOAIAX KUTTEBOIO
UMKy KAieHTa Ta Moro emouinHux notpebax [7].
LUndppoBuM iHCTPYMEHTOM TaKOi MiATPUMKM MOXKYTb
BUCTYNATU  COLiaNnbHi  Mepexi pisHMX TuniB, AKi
[03BONAOTL NiATPMMYBATU edeKT «NPUCYTHOCTI BpeHay»
B KMTTi KnieHTa 6e3 HaB'A3/MBOrO0 TUCKY 3aBAAKM
NnepcoHanisoBaHOMY KOHTEHTY [6].

YeTBepTMM  eTanom  MPOMOHYETbCA  PO3rNAAaTH
TEXHONOTrIYHY iHTErpaLito Ta eKOCUCTEMHE CMiBTBOPEHHA
LiHHOCTI. 3aBeplianbHUI eTan MeTOAMKWU nepenbdavac

nepexig, Bif, BUKOPUCTAHHA OKpeMux UMdPOBUX KaHanis
A0 CTBOPEHHA MOBHOUIHHUX EeKOCUCTEM B3aeEMOAii 3
KnieHTamu. OCHOBHWMI aKLEHT pobuTbCA Ha CnifibHOMY
CTBOPEHHI LiHHOCTI, Ae KNieHT nepectae 6yTM nacuBHMM
OTPMMyBa4YemM MOCAYr i CTa€ aKTUBHUM YYaCHUKOM
npouecis nianpuemctea [9]. IHcTpymeHTapilt, npu ubomy,
nepenbayvae BKAOYEHHA HE TiIbKK COLia/IbHUX MepeK Ta
iHWKX 3acobiB A4na KOMyHiKauii, a M BUKOPUCTAHHA
undposux naatpopm Ta pileHb Ha OCHOBI LITYYHOrO
iHTenekty (Al), Wo A[03BONATUMYTb NEpCcoHanisyBaTu
nponosuuii He /AuwWe Ha OCHOBI MWHYAMX onepauin

Kynisni-npogaxy, ane

Ha OCHOBI

notpeb. Takui nigxig moxke 3abesnednTn nepexig Big,
CYTO TefAOHICTUYHMX YCTAHOBOK KJIEHTA A0 peasbHoro

cBigomoro
emMoliitHa

(noseajiHkoBOrO)

NPUXUABLHICTb  KOHBEPTYETbCA Y

cniBpobiTHMUTBA, AOe
ceigomy

NIOA/ILHICTb B MerKax peanisauii XxonictTmyHoro niaxoay

[1].

TakKMUM  YUHOM,

nignpuemcrea 3

3anNpornoHoBaHa HaMuM MeToAMKa
[03BONIAE  TpaHchopmyBaTh
Habopy po3pi3HEHUX

MapPKeTUHroBy yHKLU;0
iHCTPYMEHTIB

BM/INBY Y LiNICHUA MexaHi3m cTpaTeriyHoro cynposoay

napTHepCTBa.

Ona  6inbw  HaoyHOro npencTaBAEHHS

NorikM peanisauii po3pobneHoro niaxoay Ta Bisyanisau,ii
3B’A3KIB MiXK LiNAMM 1 iIHCTPYMEHTaMK, CUCTEMATU3YEMO
CKNAaJOBi 4YacTMHM aZanToOBaHOI METOAMKM Y 3BeAeHii

Tabauui (tabn. 1).

Tabamua 1 CKnagosi YaCTMHU afanToBaHOi METOANKM YNPaBAiHHA MapKETUHIOM B3aEMOBIAHOCUH

Etan OcHoBHa meTa

KntouoBuit iIHCTpyMeHTapin

OuikyBaHWit pesynbTat

OundepeHuiauis

CTpYKTYpyBaHHA 3a MoAeNnto . ) .
CTeMKXONAepiB 3a piBHEM

«KOHBOKO» . . .
CTpaTerivyHol 6113bKOCTI

AKicHa cermeHTauifa Ha
OCHOBI MMMBUHK fOBipK Ta
eTaniB XUTTEBOTO UMKy [11]

®opmyBaHHA LinicHOro
PO3yMiHHA NAPTHEPCbKOro
cepefosuua

CuHXpOHi3aLia HacTaHOB
O6’eaHaHHA BHYTPIWHbLOIO
KOHTYpY

nepcoHany 3
KOMYHiKaLinHUMm
obiusHKamu

TpeHiHru, 3any4YeHHs
CNiBPOBITHMKIB AK cy6’eKTIB
dopMyBaHHs BigHOCUH [4]

CnpaBKHICTb (aBTEHTUYHICTb)
3B’A3KIB Ta €EAHICTb LiHHOCTEN

. MigTpmKa 38’A3Ky B nepiog,
MoAonaHHA «KOMYHIKaLiMHUX | .
. BiZICYTHOCTi aKTUBHUX a3
po3puBiB» o
KyniBni-npogaxy

YnpaBniHHA HaragyBaHHAMM
Ta couianbHi mepexi [6, 7]

MiHimi3auia pu3unkis BTpaTH
L,0Bipy Nig Yyac nay3sy
B3aeEMOAi

. Mepexia ao Buwoi popmu
EKkocncTteMHe CniBTBOPEHHSA . .
NIOANBHOCTI Yepes cnifbHy

Uundposi nnatdpopmu,
WTYYHUI iHTENEKT, MoZeni

TpaHcdopmaLis
niANpPUEMCTBa y CTabinbHUi

LiHHOCTI . . noeseAiHKOBOro «coujianbHUM AKip» ana
LiANbHICTb . . i
cniBpobiTHuuTBa [1, 9] KNiEHTa
Lcepeno: cknadeHo asmopamu
diHanbHa cxema, WO 06’egHYE BCi onucaHi Te3n, cTanictb 3B’A3KIB  HaBiTb y nepiogu  pUHKOBOI
Bi3yasni3zoBaHa Ha puc. 3. TYypbyneHTHOCTI abo NpMPOAHOro 3HUXKEHHA

3adikcoBaHi Hamu eTanu NPOMOHOBAHOI METOAMKM
npaulooTb AK €AUMHUIN opraHiam i nepeabayaloTb, WO
CUHepria NCUXONOFIYHUX moaenen B3aEMOAI,
BHYTPILUHbOrO MOTEHLaNy NepcoHany Ta MOX/MBOCTEN
cyyacHux umdpoBmx ekocuctem 3abesnedyyBaTUMyTb

iHTEHCMBHOCTI $a3 KyniBAi-npoAay, Lo, CBOEK YEproto,
npussene [0 HACTyNHOro crpaTteriyHoro edekTy
dopmyBaHHA cTasnoro Kanitaay BigHOCWMH Ta ¢iHaHcoBOI

CTiMKOCTI nignpremcTaa.
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K cy6’ ekt popmysanns B

o

PucyHok 3 - LlukniuHa Mmogenb XoNicTUYHOro NapTHepcTBa

[Diepesno: pos3pobaeHo asmopamu

BucHoBKM. B xopi paHoro pocnigskeHHa 6yno
06r'pyHTOBAHO, o peanisauin MapKeTUHTy
B3aEMOBIAHOCUH B MeE)KaX XOJCTUYHOI  KOHLUenuii

MapPKeTUHIy BMMarae BiAMOBM Bifg, NiHIMHUX Moaenemn
BMAMBY HA KOPUCTb CUCTEMWM CTasIOf0 CTpATeriyHoro
cynposofly napTHepctBa. Po3pobneHa ajgantoBaHa
meToauKa 6asyeTbcA Ha iHTerpauii Teopii «KoOHBOWO» Ta
cTpaTerin nigTPUMKM 3B'A3KY, wo [,03BONAE
nianpuemcTey 36epiraTv CTilKiCTb BiAHOCMH HaBiTb Y
nepiogM HU3bKOi IHTEHCMBHOCTI onepawuii  Kynisni-
npogaxy. MNigkpecneHo, Wwo epeKTUBHICTb TaKOi cMcTeEMM
3a6e3neyyeTbCA CUMHEPrIE0 BHYTPIWHLOrO MnoTeHuiany
NepcoHany Ta MOMINBOCTEN LUUPPOBUX E€KOCUCTEM, LLO

TpaHcHOpPMYE EMOLIMHY NPUXUABLHICTb KNIEHTIB y CTanui
Kanitan BigHOCUH.

MpakTMyHe  3HaYeHHA  OTPUMaHMX  pe3ynbTaTis
NONATAE Y CTBOPEHHI NPUKNALHOrO iHCTPYMEHTapito ana
NnofoNaHHA «KOMYHIKaLiMHUX po3puBiB» Ta 3MiLHEHHA
KOHKYPEHTHUX nepesar nianpuemcTea yepes
dopmyBaHHA  IMOOKOI  IOANIBHOCTI  CTEeMKXos4epiB.
MepcnekTMBM NoganbwunxX PO3BIAOK Y LbOMYy Hanpami
BOAYAaEMO Yy BMBYEHHI POAi LWTYYHOrO (HTENEKTYy B
nepcoHanisauii npouecis cynposBoay nNapTHepcTBa Ta
aHaNi3y eTUYHMX aCneKTiB BUKOPUCTAHHA NMCUXONOTIYHUX
mogenen y cy4yacHomy UMPPOBOMY MapKETUHIOBOMY
cepenoBuLL,.
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